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MISS Sirilak KITSOPA : THE ROLE OF SOCIAL MEDIA MARKETING AND BRAND
EXPERIENCE STRATEGIES AFFECTING ON BRAND LOYALTY THROUGH CUSTOMER
BRAND ENGAGEMENT AND BRAND EQUITY OF INSTANT NOODLES PRODUCTS Thesis

advisor : Assistant Professor Chuanchuen Akkawanitcha, Ph.D.

This study aims to examine 1) the impact of online social media marketing and product
brand experience on customer brand engagement and brand equity and 2) the impact of
customer brand engagement and brand equity. on brand loyalty of instant noodle/ready-to-eat
noodle products. The questionnaire is used as a tool to collect the data. The samples are 400
consumers who consume and share information about instant noodle/ready-to-eat noodle
products through online communication. The ‘purposive ‘sampling method and snowball
technique are employed. The statistics used to analyze data include percentage, mean, standard

deviation, confirmatory factor analysis and structural equation modeling.

The results reveal that the majority of respondents are female with single status and
age ranges between 31-40 years old, the educationis bachelor degree, working at private
company and the average income is 10,001 - 20,000 baht. Their average time of using social
networks per day is 3-4 hours. Facebook is the online channel to receive the information about
instant noodles. The findings. indicate that the level of opinion towards online social media
marketing, brand experience, customer brand engagement, brand Equity, and brand loyalty is in
high level. The results of hypothesis testing-have found that online social media marketing has a
positive influence on customer brand engagement. Additionally, brand experience has a positive
influence on customer brand engagement and brand equity. Furthermore, customer brand
engagement and brand equity are positively related to brand loyalty with the statistics

significantly.
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farsandeya waranininistinuiseulamdlanseingussasrdedesdndulalduinig
5. A@sun1suendandelan (Word of Mouth) waznisusnsedidnnselind (E-
Word of Mouth) #1188l SnEneYaINIsnaInkuUnIsuandetugsiveeulatnlinisdeans
senineuilae nsvensaialtunisdeanamanssanguslaaiiaainuuseriulaluidu
W3UINTHUY JaenealssaunisalnsolansnNAIUIAEINUEUA I BUSNNTHIUN
A 1 [ 6
iwsevdinueaulall
YaNINNAINNNITANYIVDS Balakrishnan et,, al, (2014) lan1unlseinnuas

nsnandedenueaulad lneyadunnmsnszangteyayians

=

1 a [ L [ vy [ 6 v/
nsnanariudedalesulatilunisinnisnatalnglddedinnesulaulunisdnia

1Y

! | v r-:l' v ' Y ¢ & °
naguidivune Tneyaduluiinisnszaiedeyavitaisuudedinueoulaiiiudify

]

AUsznaunseenfedesnnanisnanariudeseaulatielsuanyssnduiusauauazuinig

]

Fauslnavsegldauaunsaitifaladie (Balakrishnan et,, al, 2014)lnsn1snatnnIuEe

v
v a

danueaulatl Usznaumeeazidendiail
1. nsdeanswuuiUinseuiniiudedidnnsedind (Electronic Word of Mouth)
mneia anvagvensaamwuuindeunlugsivesulauilinisdeassenitsuilaaiiie

o a 1%

neliansaearsnmsauulsidumenseiumadumesidn nsuuzihdumuseusnsie

A )

Toyanquiiiouieglunsednedinnesulal TaudsnsAumdeyaanndniusvauni saluas
nsAamudayan1TIsaduAvseuInsHUsnAaulaiunsieseulatniudieusinaily
weundntudniuedumesulatudinateiluguendedeaisatenenuszaunisalludy

yAraLNATR WeUseneunsandulate
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1 [y

2. yuvueaulatl (Online Communities) visneds deRdviantdlunisdeanssenineiu

nedanu Wunsdeusedumnesitaluaseviedinuninivled Wunsunnae Timsdduas

o a1 ] [y o

vansidrusuiugusuitassvudumesilaniinisdeuledlunisindedoas Waeuiu

ey

sewinanguaniifinnuaulaiuiu Tnsuendndessn Yszaunsaluvsiulirugdulu
LA39918URIRULY (Johnson, 2001)

3. nnslawanneaulall (Online Advertisement) nneds Aanssufiiadiunisdoans
dieltiutiale lumsdedulafeatunisuslne msdiavedudviousnmsiiosdunislawan
UsyndunusHuYem1aBumesiin

TudruresdinauamznTIUNITAANITNTZALEES Aan1TinsimiluazAanis
INSALUIALLAITIA (2556) BFU18IINISLTITUAUATNIOUINIT NITIABUIAIUAITLAN
fegnadumifgale sAdsvandiuiessuladiinisdaluslududufiaan uanuan uox
susuuedlavanosulafludusesiniy munsouwdaduussaneng q 14 fedl

1.) thelawanuuduimesida (Banners Ad)

2.) mavdugatiuayu (Sponsorships)

3) m'ﬂmwmﬂﬁﬂwmwﬁwhwiﬂﬂa%mﬁaé’m’hwL?Jmfiuiszfﬁ (Pop-ups/Pop-
unders)

0.) Tawnrdidsnglusnssadevimenivledfisadsivanuazuaniuang
(Interstitials)

5.) wAlulag Web Casting ﬁLﬁumﬁﬁﬁa;ﬂa 977815 (Push Technology)

6.) Naidiausio (Links) awnsautfdrudulediun lWgiulsduenandae
U3nslaviudl (gua 10eyasedin, 2558)lananissslaviuainsuszoduiusiiueioniy
Fnuoouladlinaneusyms fedl

7) annsadanisuszanduiusldnssiugiuansiidunguidivane

8.) MI1AUAIAINITOASI9TEUULNULNG (Fan page) tiaad1earnuduiusiu
Auslaalaagaan

9.) LLUaﬂuﬁﬁagauum%aﬂflsm“’muaaulau‘lﬁashwaWﬂwawaﬁgﬂﬂaﬁﬁia, sUnm,
VDA 18l

10.) nsvengivainguidmsnewuy Viral vivewnseviglonuay

11.) awnsaanaladrelugusssy wu gduiugidiun Suiugfaniu way

FUIUTDANULAAIAMUAALTY LT UAY
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2.1.3 n1sdeansmienisnaindlededeanaaulal (social media in Marketing
Communication)

MyFeEITEUNIRaInandedenueaulal waneds QRGN ERIEER RERTRFI VR
mMamanadisjatiuaiisirefidsuinuassraunisalungndn Jagiuldnsdomsdinnooula
lai319219u YouTube , Instagram , Twitter , Facebook %38 Line tJudu (Hew, Lee, Ooi,
and Lin, 2016) S9038ns7ildnsdoans@unisnainnutomimisesulall wazs ey

¥

Auslan dwaliguslnaaiunsadndulatiedetu Juiliuilnawasgsiad1afaiuisasu

Y

AnUselevdannsidunalulagunldlvimngaudunginssuguilnaeeuladl

2.1.3.1 99AUsENaUNISERaNsNNsRaNnNIudadIruaaulall

91NANSANYIVRY Charlesworth (2014a, 2014b) ldnaniiinisnaindednueoulal

'
a =

munagnsvesgsnanwunisiidiusrnludegnidudiuddyiaiuisatiesdnslug

]

Y]

arwdsTlugaddvia Ineflduusenouselud

1) Mssrureaudgmanuudedinueouladiivaglvigsiaaunsoneuaussaiiy
FosnsvesgnAvnaguvussulatdliniie samluBesdud/uing uaznsdoasizeans)
aupniugnen

2) msdafanssuAniledaaiunsnaniudedinnesulal sjaunislavandu
nauasdnyuruesulalifieliiAnnisusnsefanuawaum kasdeidewmauiiduaniig
9819590152

3) nsianddrusinvesgnatlugsnanagnT1dun Mlvauisasuiniusesns

= 1 ¥

LLazammeﬂﬁﬂé’imL%’m%qmwmaamLaamm@ﬁumawamaaamiammﬁawalwm

%

GIGR
Y
NNsAnwnIdeateviulanivuneiUszneureIn1dea1sNIsnaInHIude

(% & 1 (3 'Y 4 Y a v 1 r-:’lj
danueeulay Munasinsewnstey, iwnguilaadssaludl

1. a3AUsEnOUMTUAIINEntE (Vividness Creation) 1unisinewns
agsdonadaatuauseIn1susinaliinazdu dew deya nw (deq ledwrueaulall
Unauediivianuaula awnsaasisanuyniunsiduailaegisdie vinligardudi vie
usnshiunguilaadauanivuntuuasdaaliiinaiuassnindld (H.-C. Lin wazane,
2017)

2. aaRUsEnaumMuilenMinfglaegadte (Accessible Content) fg
nshideyavsenszangdnasmeiediauesulal Nldeyailoniannsadilauaviiniiaga

o1y Teuaulalunnyemisweinisdeansesulal (Khan, Dongping, wazAny, 2016)
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3. amﬁﬂaznauﬁm%’ayaLLazmmeuLﬁq (Informative & Entertaining)

a v Ay a

doansaunsenin Seustadeyadum lngiiuiunnuaynauuduiie vuengusiaaiu
Toya917815 IUdINananuIaAne1TUalBIUINAUATIAUAT (Leeflang, Verhoef,
Dahlstrom, and Freundt, 2014)

4. aﬂﬁﬂizﬂauﬁ’mmﬁﬁaa’lﬂwuLawwqﬂﬂa (Personalization
Communication) vangfis n1slAdasteya wuudalanuarameiieniteyanivia 1

v A a g a I v 4 X Y YRS |
unA A1 vilsdedidnnselind VDO 1udu Fallendemungauiuguslnausazsney
HeuNTaseANUAURUETEN TGN ALaEATIAUAININNTINTAUETININTIAIA (Khan,
Dongping, WagAe, 2016), (913501 Uruendas, 2561)
2.1.3.2 wyAnssuguilnaeaulatl (Online Consumer Behavior)
noAnssudustnaeaula vuneds wRnssuveusinanneitedlaensuiield

uinsszuuesulalsmisnssuiunisdedula uagnisnsziile o ANeRURBUALDIAIIY
P Y a L a v = a ' ¢ ~ a Y a '3
Aoan13uedfuilan nsPedudnIeusnIsHiunsesulal lnenngdAnssuiuilnaoeulail
Usenaume suasuaieaulall , AuANLAeLled , AUUSEANSAINYBIENSAUNA LaTAUY
Anuvuiseaulat(Richard and Chebat, 2016)lngiisgazidunsail

1. auersuaieaulail (Online Emotions) wanedie o1sualauidn 7
gnnsEAuIINNIsiasudetaniunIeszuveaulal

2. puaidaiiies (Flow) vineds anyseaiilasannnginssuguslan
Ay A v a avy v o A v av Yo a & v Ay a Ve
n3anveuleiuAanssunlaimsedeyanlasuiinanusraunisalnmsldaunguilaaidn
AULAY

3. AUUTEANSN INUBIANTAU W A (Effectiveness of Information

[V 4 a 1% G

Content) vanga Unvunsailoniuantluiuilnasuiineifudeyaduaniausnisiu 9

Y Y

a

ayaniuszansnmazuansnnuduiusvesuslnaninisnevauenuinnudilalum

e

]

1% =]

duAmIouINITUINTU dANugndesnuialeyasivavidnduntuinisuiulalniaiiy
IGHEREGHD
4. auauduiisesulail (Online Entertainment) nunefis Aanssy
nnnslduseundiedunviliguslaaidnaynauiuiasianeladiolaldueundindu
2.1.4 nagnsnisaaindedanaaulaluaznisusnisgnatduiiusuudedeay
<
aaulal

2.1.4.1 nagnsn1snaadadensaaulall
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€ A

nagnsnisaaindediaueaulall As sULuunIaan1enITRaInidnaue

Y

v 6 v

Wemveswsdudvudedenusaulal adeujduiuswasiaunlenianisidnfisngugnen

'
v [

au 9 lngardunannislunisadieeseviedenunasdodiatooulal uuszyndlinienig

4" QIQ' d‘ o I3 2 I YV Q’lj

pann Felldendndu 7 arunnee lagedl

1. AUNISPBUANBY (Instant) dedenuaaulalfodIunsonaUAUDY
anflaviud wazillendesiuade uwmgnisal Isvarunsagdaliaunfnniudedeny
paulattundidrusay

v a . v & = | I3

2. ANUN15@8d13 (Interactive) ABLUUNITEABATADININTENINIDIANT
WATELITINLUAS YYD SALELBLAL LB

3. AUNIRBUANBITTRUUAAA (Individualization) ABsausawnd

v v % Aa P Y v 2 v v & A )

anAseauilaiifanssufiausalrgnanlugidanta wasilunisdearslussduyeaaa
LUUAIGIDF

4. AUAINABINNTUBIH UTLAA (Insight) BeAnTAoslia11ud1la
naudmunenIegnan n115LATIENLIRlAaTANADINTTILTIRSIY09gNAN B UNALYIN
ﬂ@} = % 6 U U

MrauITnaTIseNduRusNatugnan welvignAianiudedany

o

'
a

a I3 o
NANssULUUdIEN
paulanveseRnsogsalEYe

5. gunislasanuedluiiu (nvisible) ¥niin1sadasunisnannluin
suifulavan wien1sduasunisuny rewilignAilisdndnlunisnereuvisduivse
Usnisunauiull

6. A1UAAUABAAADY (Integration) naslydedsnneoulal fosduius
[ a ::l'::l 1 a @ a = [ (K.Y Y @ = a £ ::4' ) d' ) v £ a
vgshanfegasaduldlunamafedulugaudaiu sulvidumninavedielilignAnia
ANURUEU

7. suanutudiny (dentity) sernsdaanansnnuiduendnuaii

Y a v A o

[ [ < a a (Y] 6’5 A [ =3 < 1 A o a
Fataulidnazilunsiduan dunivmsauinis mdudedsaneeulatuidulutewmeiidifgyiag
) v v o a ¥ I3 = [~ [ 4 3 Y @ 1 aa
ilignen aunsnandnsduniesdns saudsnuduendnuaivesesAnslaiduseneman

VNN
2.1.4.2 MIvimsgnAdunusuudedinueauladl
nsuIMsgnAduiusuuderueaulal Ao nagnsmsaseauduiusnazdy
%) Y a o o < a Y a 1 v dl
nsiawIkInNivTEnlssauanudnSsasivenanainageosngn Ine nagns SCRM
(Social Customer Relationship Management) Usgnaudig n1ssuiladesvesgndn, n1sld

laludeyasvazidenvesgnan, nsatiuayuin, nsnyaaeudeyaniniglunazaiguen,
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L3 o

n1saseuazdntionInsgIunIsuInIg, nsidiusiuaiisduiusuudedenusoulat,n19ii

¥

A ladudsiineltesiuanuduiusuaranuadiauslunisauatenlaldgndn (Aa

Y

FI550UNI, 2554)

Y o (% s [

nanlagasunisuimsgnamduiusuudinuoaulat Ao nsasaufduiussening

a 1 a 1 [

anALazgsna gl lauedeningugnaiaiandeiegsiavuiaseviedeaueaulal

9

DLUHeAUABINTVRIRNA AN TIATIANFURUSTENINgNAUBIANTTININFLY
282817 (NATAN WNSKA, 2564)

Malthouse, Haenlein, Skiera, Wege, and Zhang (2013)@519 UL AARNTIUNITUSUNS

(% (% s [

anAduiusuudenueoulal Tusueieg A N13seAuAINENTY, NAENSNITUINITENAN

v v ¢ 1Y

duiusuudenneaulall, madilagniuasdumdeyaidadn, Jeyawmaluladasauna, n1s

IANITYAAES LATHANITNTIVIA SCRM

LY v

sunuwrasnsiddediaueeulatlumsusmsgnanduiug (Aiwn Yeiisuns, 2554)
lpAnwuazuiagluuurasmslddessuladlugauinsgnaduiusniazdelvignaiinaing

Usgriulaluiamssindulaedua lnauussuuuusendu 4 do Aweluil

| i

1. msltdedianeaulailunisiuteyasiigaingnan WeessAnslasudeyaniny

Y

Y v a o 4 Y a

ﬁmﬁumﬂqﬂﬁ'} mmmiéfmauawmﬁuQﬂﬁﬂwwwﬂwaﬂmLﬂmm’mﬂizﬁﬂﬂmmﬁm

Y

2. mslddedsaneeulanilviusnsgninidagn (Active Customer Service) Taasdns
annsaliuimsudsieyansonsumauuietiyvivesgninlaeilsidessoliignAudadian
AouansAumIdunauniledifeadesiuaudsteusmvesauuuvielsl

3. nslddedanyasulatilunislivinisuuunilaionis (Customization and
Personalization) {Wunmsliivimsiineuaus e miosnsvesgnalulsazyanaldeg19nse

¥

Tawaziivsz@ansnin dnnsdenemulanialunisseduladeliiuanaidneie

Y

a a

a. mﬂﬁﬁ'ﬁaé’ﬂmJaaula‘lﬂumﬁa%’mqﬂﬁﬂﬁﬁmmm%ﬂﬁ'ﬂ@mam’lauﬁﬂ (Loyalty
Program) Taudrdnuazienlaldgniiiinnuasininiviegniusednlnonnslians
Usgloviiifimningnivily

Uvm'msuEmmsu’%mﬁqﬂﬁwé’mﬁuﬁ‘uuﬁaé’mmaaﬂaﬂ (Marolt, Zimmermann, and
Pucihar, 2018)

1. Asn1gnArlnal (Customer Acquisition) Junslddedsaneaulailunisadig

v

Ufduiusineatuasdunuazidenineitedunisaiienisiuivemnduaielmdunian

Turesnawagllaandsgnenivg
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2. NM3¥nw18nA1 (Customer Retention) Lunslddedenuseaulatlunisdeans
Audnsa winnssulml wazfanssudeyarnasiiiaulaliungndn wazilagemienis
Andedeaslaognsimsiliinasdunisiudedenseu Auusiifvy nantwmdniueiuinig

= a v I3 A a Y cala I3
WenTAuAveIRIAnTiveduas I NN YaliAveteIAns

3. N139818NqUgNAT (Customer Expansion) 1unslddedenusoulatilunisli

AUEUILAGNAT IBNTEAUAINADINTTRINNLANLATUSUUTIUSEaUNTTAlveIgnaAn

\edaaSunsagnangulvae

2.2 uuAnuaznguifeafuuszaunisalns@udn (Brand Experience)
MNMINUMUITIUNSTINUIESMAnIT UL ARYeIn1sna1ndedenusaylay 1
fail
2.2.1 WIRAKLATAIUNNILVRIUSZHUNTITAIATIRUA
Uszaun1salns1Aufa (Brand Experience) waneis Uszaunsaififuslaaidende
n31au udaihliusloaRaeudimelalunisuilnndudlutuneureumside sewinsie
wazndaniste lasusvaunsaivesfuilaafifrensaudly 5 37 Tiun SAduussamiula
Aue1sHal AungAnIsy Auaflaan wasAueuduius (ingaan Funsiile, 2562)
Ahmed H. (2019) Uszaunisaisnunansiasindeslsenouse aaunm ussqsiusi

MTIAUAT WAZANWUENIBAINDU 9 WoNa1NU (Curedale, 2013) na1a8UszaUnNITal

a

wARSaTIARINNSEUILNNTASANAT iereuaLeiAIFaINIuAgnA Tnodeyaiigndes
MnesAnviedian dswalifuslomanruiuazidile fiansieseiiiosnauladentdie
FaRgatesiumslimauaznin nsadienuiansla aseaudila gndes feai
manzauLnguilaa IRannsduvakazansaasen manwainsadudia 1Wuedesdlei
Usgdndnm

Usraumsninsdudiitiauenuguiniilugensusiianinuaganuiisneladug
dealiinanugniusenitensduaiuazguslaa (Brakus, Schmitt, and Zarantonello,
2015)

Uszaunisningidudn fe Uszaunisainisdevidentsuilnavesuilaatuasaud,
ware9Ans (Khan, Rahman, and Fatma, 2016)

NASANYINUIN USEAUNISAIRTIAUAT AD N1sas1eUsEaunIsainulssamauna

ANNFANNSENAR LazngAnssun1snavauas Mantulasduimyeuleandulugndun



18

o
[

oA N1sdeans, nssuiamantinandd, ussadue tnglunuideilainisAinvianizy
Meglasulszaunisal

2.2.2 Usznnuszaun1saln g1 8uA1v09gnAuanszuIun1T8519A NN R UV

v

anAn
Y

24AU52NaUYBIUTLAUNITANSIAUAT TN1SUNAUDLUIAMUAATLANAIITUY T4
aunsnanUsraunIsaingdusle fall

Hirschman and Holbrook (1982) tJugfiutuwidnussaunisalaunsnguildly
WWanrseanalaauedn Ussaunisaliliunisuslaauns Fantasies (3umunng), Feeling
(A3EN) Uag Fun (ANuAYNEUIY)

Pine, Pine, and Gilmore (1999) lavauaussaun1salluuSunan nkInaauwkas

cad ¥ a 9 a ' 1 ¢ 9 ' ¢ a v
anumsalnguilaailuidausiusdeinanisal Tagldnsuiaussinndssaunisalnsndusn

f 7 7
a Y af

MNaNIIRANLAzan LN TN USInATd LI NYluSnAanansainUszaunisalle 4

u
Aanwedy bown

1. Uszaunnsalnumanuduie (Entertainment Experience) 1uussaunisalf

v [ 1

Antudlefuilnadudgnnasviriulszamduda 1wy nisglvsiminissunisuaniuagnis
la 1l

2. Uszaunsaiinuni3Ane (Education Experience) 1duuszaunisaldiguilaa
Isunnnsiidusnmieduinasin lnefgpdssasdufioiiumunaivsoriny

3. UszaunIsaddun1suanuil (Escapist Experience) Lﬁuﬂszﬂummﬁﬁﬁuﬁmﬁ
drusalumanisal was TURLAnIEREI 1YY NIEUALAS

4. Uszaunsaisnuauyseans (Esthetic Experience) iuuszaunsaliifuilaail
drudmeglumgmsninieanunsainliausadudesld wagaueslailignsgii 1wy msvu
finssAnsfas (Jusu

yenani il nsulsUsziandszaunisainsndudnaud samduda (Sensory
Experience) lngUszaun1sad u93ns18u A (J. J. Brakus, B. H. Schmitt, and L.
Zarantonello, 2009) nandaUseaunisainiesusyamdusa Retostusssulszamduda
W 5 Aen1sueatiu (Sight) msléBu (Sound) n1slindw (Scent) n133use (Taste) wazn1s

Y

fuld (Touch) Famanefianissugvesgnanieatudunndunssuiunisnssnuivinlniusas

LY

1516119¢) WU TEEMANNENS 5 (Linda D Hollebeek and Chen, 2014; Ohman, 2017) Aatiu

= aa

UTzaun15auneuszamdutalaldnsnananisasiemunseiesosu aAuaudAauy
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anshaulawazuszivlanndvEnasunsiuguazensuniidauilvgnaifnaiugniuiv
n3AuAUazALNILTANT A URTAUR asuanseaninlusUuuuvesmuinlun s Aud L
SniedansdUszneuvesUszamdudanyesdusznovyeauszanduiassnidu 5
oafUsznay dail

1. Uszamduianunisueaiiu (Sight Sense) Usraunsalsunisusaiu §uslaa
ansavsziiuanuasundas Tnemsd3euiisuaudmieuinsilimuiiu inseadlofns
UszaAnsnnlufrunsnaiauaznislesan nisdnaulatendnfusituegfunrseivla
MNnMsueiiu MssonuuUraRfNe JULuUn Y WuandnvarilenauLAnANwes
MRS UILAAZATIAUA v‘iﬂﬁ;ﬁu‘%‘lﬂmmﬁﬂﬁdwsﬁu Foduntsueadiusaduiedefiddalu
N5a3NNTFUINTAUALAENITAT U TEAUN SIN AL

2. Uszamdudasnunslatu (Sound Sense) s dudnisnisasaendnuallvii
ps1auAuazaiesnisandliuifuslan uasndudiszdesdeansedraduonamuas
sarouiionangaumssiliuigusiae

3. Uszanndudasunisiindu (Smell Sense) esuainnufaniinainasiiguilag
deldnauudiazdaidenlesivaieswewyudlunisaiisensuaiuazanaumssdn (Buck
and Axel, 1991) uaﬂmm‘i (Janssen and Depoortere, 2013)n @171 ﬂ’lﬂ%’ﬂ?{mi‘]u
Usrlevdlunndumwsiznisamutogunivsgansamlunisnseiuiuilaa waganunsald
nauloasanmuAnss wazanufimelaazaglunumsediwesiuilng wazinnisand
MTIAUAT

4. Uszamduiiadumssusa (Taste Sense) uysdanninduiasantuiiugld 5
sa1R A saUTe sama sauiu sauw wavsain Taefludazauasiienufureusand
LAY FaliANUdAYABN1T80NRUUTATIAVEITINTBINT LU N1THINAIRL1INTO
naaesduALAioUsEneUNMTHANHARAusiwagltitgusTaalsiinuala

YY)

5. Uszamdudanunisduda (Touch Sense) 119N15AAIANITATIINALNTNIIAY

o
v v

Uszandudatuligniaaneieaiisenanualiazamanyallunsidudl wuauidnues

(Y (% ¢

Auslnalleladuraussadue dwiln vivenseenuuudum awnsoadiinisiuivesdlaala

q
v '

UDNINUTILNTUUIUTEANUSEAUNTURSIEUAIMINDIAUSENaUUSEAUNITN @
INNSANWIVOS B. Schmitt (1999) nan331 Ysvaumsalnsrdudduanuddnniniseaie
vosuilan fdndseneuiiddey 4 dau fe

1. msfuinnuszamduda (Sense) fio n1sisganIuaulanIefuaIenl e

Y

UNE SAVIRLAENAY
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2. avusaninn (Feel) Aa ansualausdnnigluvesdusinaieulesiunsaus
3. A3uAA (Think) Aan1sfsgalativendnunseutdniludszaunisal undynia
a319a53A

adda a o v s

4. nM3nTedn (Act) A MsmrualvangngAnTIUNIaINIEAIN 30930 Uduius
msaaszaunsallaefdsisnnudoinsvesusaryanauas msudiunilmsaud
UonaIne (Gentile, Spiller, and Noci, 2007)ld i nausuuIAAD lEuUafifve
Uszaunisalnsndudvesuilaneen 1Uu 6 ssdusznaulaun
1. e9AUIENaUAIUAIINSAnnIsszamduda (Sensorial Component) 1uns
nszgulAnUsvaunsalidsramdudans
2. 9sAUsENBUAUAINSAN (Emotional Component) AgiAgddasfiuaisuaiuaz
ANNFEAN
3. 93AUsENBUMUATENINS (Cognitive Component) NSEUILNNTAALAZNIINTEAY
Tiguslaaunledeymegnsainsassd
4. p3AUsENOUMMUNURTR (Pragmatic Component) agtigndasiunisnsgyi
5. 03U sEnOUMUIULUUMIANTUTIA (Lifestyle Component) n1slvinuA1%3e
anudevesulnaiiianseensumsadansdiiuiinuaznginssy
6. paAUsENRUAUAINETUS (Relational Component) Wuuszaunsaifidesles
Tuynnadusludsnlugaundesuslna
2.2.3 nsdeasnIsnaAlslszaunsaitazuI s sassUsTaunsel
31NN1TRNYIBUIAALS B Strategic Experiential Modules (SEMs) Iuymawaq
nsRaNALUsTaUN1al (Experiential Marketing) 5 UsztaAn (B. Schmitt, 1999) lein
1. Uszaunisalusezamduiia (Sensory Experiences: SENSE) 21nszuulszany
73 5 Usznauludae nsueadiu mslédu nsléndu savd uaznisduda lnedunisnazdu
shulsyanvdudaiaivosuslng
2. Uszaun1sainiaensual (Affective Experience) nnuduiiusiuainuian
vofjuslnafiflunsidudn annegmafuorsuavesgnalsznoulufetausdnideuan
wiomugAneay Yszaunsadudauinduaiuddgnseaulninanuyniuiungfnssy
fuwnluniiasiufduiusiunsidud (Ahn and Back, 2018)
dmsuesAusenouvedensual (B. Schmitt, 1999) a5ureanuidnuuadu 2
Usziaw Ao arwddnitugiu vesnslifinusesnfu Wy enudEnidauanvosanuiud

AUSANTRUVRIRNNNGEA AINVBEUVEY kazANAsT Wudennulaluranisuans
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1 =)

Audntiunani Wusu wazaauidnidudeu Wuanuidndunugiu Alieududeunin

'
a

899 lnegusuuresosualae 9 lunenisnatauazaiuisaagueanunlueisuaives
AUstnAYa 16 JULUU (Sixteen Types of Consumption Emotions) lauf Inss linela fiva
A5 Nd7 Suee Baan Wanlden wisilu $n aw wela uedlanluwid aunauIuRuAY Lay

9sualdue wu dnin wazddnailile Wusu lagansualane 9 Tuaaunisainisnaintiu {Ju

Y Y

(%
v A

MTTnesusiilanuduiusiunmsivianunsadanqulaeuanteensuallu@auinuazidaau
ne1suaidillganuidniindn

3. ‘Uizﬁ‘umsaﬁmqwqamim (Behavioral Experience) {iun15nauauainig

= o % L% 1

WORANTTUAILNITTUNINISEAUT I AUAUTUSTUATIEUAT i lngnAnldSudssaunisauniu

9

Q

v a

waAnssu WegnenfienwelafuAenssuvieveyauised el Suainuusunannsaiatuaing
ANURNAUAIUNITTUSH Joachimsthaler and Aaker, 1997); (Ahn and Back, 2018)

B. Schmitt (2012) nd13371 Ysgaunisalludiidunginssuvesguilan
anunsouvseentdiiu 3 esiuszneu Wil

1.) Uszaunmsainediusnnie Ao Ussaunisaliiniuainnisnsgies)
wowdldsunadulaasy Wy nsvaaadldaud nstdansulufanssy nsufduius §
arudrnuiinlaendnsusinndussiliiusiaadenuidameuanlunsdud gaiudy
psAUAINETY

2.) Uszaunsal n9RIunIsnseiia st wansyanavioanni sl
Ufduiusiudenudiusiy fuilanaznsevidsdng qiitenandeanainuifusnuuaznaien
VDINULD

3.) sUuvunsaniiugin Wuesruseneudidglunisadsssaunisalau
woAnTsu auauls wagad nAaiu Aazamsnidenlesiunsndudld uazaiunso
Uszaunsalld Tnstuegfungudneds seld arwauls siauef uazussingruvesdanusn
e

4. Yszaunisainnealeeyn (ntellectual Experience) Uszaunisainiaeyeyn
M5UTTEAUNITIUS ANeeINFveIUsInalunsIduA SuiinsAnkazunUyning
a¥sligninleldnszuiunisanludemsinazdionszduanuesinivesgndn Wegnddia
walauuszaunsaimealgaiunsdumagaiansaiauianuniuniselsuaivew|nala
(Iglesias, Singh, and Batista-Foguet, 2011)
Assael (1998) I¢nanafi Yszaunisaflunmsilinsudoyavesiuilon duasiin

11191NUSLAUNTUNEIULN NS TAINUNLITDINUANULTBIUATIAUAT Az UL UINNARN AN
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fawd uagianudosnsunnudetosiidioslindndarifeldlmnAnanund nioanu
faala nsgvrunmssudmuuwnind Usenoude 3 Usenisie
1.) n51den3ud (Perceptual Selection) il uilaalafudoyanis
mMnanaudn fuilnaazidenudnfusifinsafuanusdoanisudoansaudlydamle
2) NM33neAUszNauN133u3 (Perceptual Organization) {un1suesiuy
AMTeINTIAUA 1 Tevan wandae Ussleviildsulaeuuazudanaifunwdnual
MIIEUM
3.) M3wdanunuen13ius (Perceptual Interpretation) guslanazuya
wavasdoyadionisidoules AAntusinanudevessifuilaniinisidonasidudian
Uszaunsafluefin fanounnste ssninenTsteunsndsnisde nvatsavnsILATunDY
nsAUMTaya
5. Uszaun1salanunauduius (Relational) nuneds anuduiusidu
UsyaunisaliiAnannisiyjduwusiuauludens (B, H. Schmitt, 2008)n15a%14
Uszaumsaiiuanuduiusiafunismeuaussamiufesnisvesyanaiidesnisensediu
autoslidufivensulungusng o madsas udannuduiusszninauilanfunsdud
LASYUYURTIAUAN
FgNuS LNLASEY )2559) Na1277 manduRusiudgislun1svenensduda
mnuf Auddn uaznsnssiwesurazyaes Ingirunaidenlesyanalinseduiudany
LATUSUNAN & N9 IUETTL Lﬁaﬂ'Eﬂﬁlﬁmmmﬁmﬁuﬁ%wdw@'ﬁimﬁ’umi’]ﬁuﬁﬁ
99AYIENBUYRIANENITUSA URTIAUAIYBRUILAA (Cherif and Miled, 2013)
7 3 3Uuuy aruilaniduvesdudl (Differentiation) Aatuduimanaiviliguslnadodud,

(Reason to Buy) kagviAuaRnIanImsania. (Positive Attitude/Feeling) NM3dansUaRv0s

' 1% o
a a Y L3 £

Hansualiuslnafunsu agvhlvguslaafaviruninfsendniuriiasseduatiy
TALAKHADZE (2016)na11049 94AUS2Nauv9AnUdunus Jaad
- ANUFUNUSN19d9AY (Social Relation) Aa n1sNau1TnludIANaLdl

(% v 6

Ufduiusserinsiuiiowanildsunnufniiu wasuusdudsyaunisaliiiesdesiunsidu

1 A . < 1 A % Y (Y

- AUTILD (Collaboration) LUUNTIUIELUADLATNITEUVALUIINULAZNU
FENINAUNTNUNGUTITUYRUATIFUA ALY LAy

- M9idnsuludeny (Social Presence) n1sdnsafuyanadulusuuuy

AUFURUEN19E AN N155ulle Nsatuayudiy wavn1sinsnlunguAuNTUYeY

ASIAUAT (FUNSLND, 2562)
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Tuveuegd J Josko Brakus uazmmz (2009) nui Yadensinudsaudusuys
Weanuiuesunidasyisueglulifsnuanuidnlaasilssaunisainsdudlidesdussnay
Lo

aa

1. ARP1UN15FULE (Sensations) tNEINVUTLANNAUNANIYN AD N1SADTU

mslandu msdusa nsduda wasnslei Jauslaeiienuddnlunsdusiu

aa v

2. fifn1ue1sual (Feelings) dimdnuduiusiuaiiuidnvesuslnanily

1 =2 aaa

As1AUM WU $Anflanuge fEninfege wasiidindin FaduimAvatuainuudunss
AIFUAAEY

3. AAduauAnaRdygn (Cognition) HansaundieseAunsiug anuesns
penituvesuilaaiitluasaud saufenisdnuaznisuityylunsaud

4. fiRgungAnssu (Behavioral) {unisnevausmiang@nssy sen1slasy

Y LY Y £ % 1 = 1

N13nsEAUNTANNFUTUSAUATIAUAT LYW 8 JUSIT A15e8ARUY dalakny Wazussaiud
Dusiu

TuvueNifa uAINUFUNUS (Relate) B38158n71 &

q [

f1udanu (Social) LYuULAN

avvioudemnuduiusiuauludiay wagauidnvesnistuanndnmediny

’eNﬁﬂiﬁsﬁf\]mmmﬁamiﬂﬁmmmL%ﬁﬂsza‘uﬂﬁﬂiLLaza%’NUizaumiaﬂ BN

=

Q a o/

AANTTUNINIAAAEIUUSEA MU ANT 5 3 fugnAala anAaziingAnssunauiunise
NANAIILAZUSNNS %uﬂuﬂﬁvaumﬁmmaﬂm% £ANDNIIFUALAZDIANTTINT (Pine and
Gilmore, 1998)%"1491auajﬂizmumimqmimmmLwaaiwﬂiza‘ummmimm@uﬂﬂﬂ 59U
v
A9t

1) seyqnduda (Touch Points Identification) d1529%83M19i199ignéniianunsa
TonadunansalasuUszaunIsainuMINgeIAns

2) Yszliudszaunisalguslnaynyaduda (Experience Assessment) Usziiiu

¥

Yoansfignénilenaiiduiaysyaunsalifvesdnsmuiimusulsraunmsalfatouldiuns
FurE SoduNa SeINNEURE LaznasduNE
3) panwUUUsEAUNISalifilondnwalvens1dudn (Branded Experience Design)
ﬁ’l‘ajayja‘\]’]ﬂﬂ’]iﬂi%@ﬂi‘ﬂuﬂ’li@@ﬂLL‘U‘ULLﬁ%‘U%‘VI’Wi‘UiSﬁ‘Uﬂ’]iiﬁﬁ@ﬂﬁﬂiéfaﬂﬂﬁmanﬁﬁU
anAn %qé’aqLﬁnaﬂsmmmmmﬁaummammemLLauUimwmamﬂﬂm

4) n1sildufufuaznisuseiiunalimplementation and Evaluation) YjUfn1x

N3EUIUNINLAoanwUUHULT kagmrualiianusInfUseliunangnalasunig
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Uszaunsalegeaiase esmuudlvgadudamagliiinszaunsalaonadosiugauan
AIAUAHANAUTIVTBUINITVDIDIANT

5) \isUszaunsainmsas id(Experience Enrichment) Junisusuuss ilonen
61 SnwusraunsailudnudiRlitunnuvssivesgnén

nseenuuUIRfndeUszaunsaigndn iudsitlinnedudesanilaugadnde
Uszaunisaiveagninusiazse ieudazdiuresman Sanuuanseiu fafunisesnuuy
RAnAaUTEAUNTTNA BB NKUUIINZaNAUAINABINIT WagNgANTTUYDIGNAT N1T
penuUUYAAnsaUITaUNNsalgndn BandnnisiealsnismainluuNALINA1Y (Integrated
Marketing Communication) Lfiatfinuszaunisainisuan nIeudlovszaunisainisay
ImLﬁmiama%’uiﬂ,t,asamfﬁwmﬁuﬁw maﬂgwé’zyaun@mm,ﬁu Wi fudszaunisalnemenn
wazysarmdAniatUssnveneiarousraunanigniutssenitiu 3 Usanmdng fe

Uszlamil 1 9afnrleUsvaunisainianss (Face-to-Face Customen) léuA ussennia
Tuf1ud videanuiiliu3ns winaw waennsdnianssufivey (Event Marketing)

Uszlanl 2 9nfndeUsyaunisainiaden (Personal-but-Distant Customer) L
MBudufusesanngudneds derneg

Uszlanil 3 9afadeyszaunisainiudedidnnselind (Electronic Customer
Interface) A998 1HANNAY 1 USEinN ¥9INISABANTNSAAIALUUNANHATY LiToadns
Uszaumsadidauin

LUINIINISES9UsTAUNISY

¥/ a a ¥

‘Ui%ﬁ‘UﬂWiﬂj‘U@\?Qﬂﬂﬂ Lﬂﬂﬁﬂﬂﬂ?iﬂi%Lﬁu%@iﬂaﬂl]aﬂﬂ’llﬁ%ﬂﬁﬂﬂ ANWUENNNIYATN

Y

= [

Y043UAT LazaInANSAnNgnAduralawazgnAassuslainuszaumsaiilulsyaunisal

Y Y

Fauan mngnAUsziliuudniienanuninninevesgnen Jauszaunsalvedgnen [uded

caa (% [

gafnannInadetum iunagvsnansusiiiinisimuuinnssutdeudignatn deuali
andufineuguaus avaansanaluntsiuiudinantu vieenadunisadeussaunisal
ruuInnssusunsnatn vilranndndusuilaiiu $Fnnagileludud

MY AUBITINE wag Nan gaT (2549); ans (2549)  lana1ide wwiAnn1saie
UszaunisallminazauduiusiinfugniiieliiAnanudniidsensual (Emotional
Loyalty)Lmeqﬁaf‘j

1) ffusmsdeadnludndaidedn (Real Touch) Aemsdsiamaniugnilnensaile

FGHGERR
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2) Mmsarsdsuvanlminasaiian (innovation) AsiAuAuAIAKT wANAIAINLAL
WAZ ALY

3) N13a5193839573 (Mythology) L%ﬂf“ﬁJé’hﬁuﬁm%u%msﬁﬂﬁﬁgaﬂ'wma@mﬂ'wqqsﬁu

a) msa¥rauszaunsallval (Existential Marketing) Iignénldduiayszaunisald
wdanluyl

5) a3$19dul@ase (Authenticity) AennsasialvignAnianduialaiuvesaseiusimiu

6) M15UqNNsEUARATN (Viral Marketing) Aennsadiensyua deanslviinisyauen
RGN

7) nslignAnildausiu (Participation) drunilswesduneulunszuiunisudms
Uszaunsal

8) nMsassyuvIgNAN (Community of Interest) Wunnsa¥sszaunisalsiniignd
#oens Tneflesdnisdeadugudnarsyuvy fineusuismnuagnin Ussanunuativayy

9) Myaseduiusiugnaeszaun1sallndnunngia (New Unique Experience)

'
T a L4

Aon1sigsNafedlATIeiingnAdesnIsUsEaunIsalorlsNunnene wasinanUssaun ol
WY 9 M3eNd1n15eiuwnaUsgaunisal (Experience Platform) 1Mnynnisansesening
a Py & o B Y a o ¢ 2 & I3 v a o A
ginaargnAmmeulandvilvigndninainudinnivensual datussdusenauliiinauding
10) n1sasanIseatnas1wusunluisaslulAa v (Innovation Idea)
luveuuImiinsasNyszaunisalanaily 2 dnyueaioiufe dnyauen1anIenIn
(Physical Element) bagdnwamznieaduidnaigluvesgnan (Emotional Element) &

111501z lenasa Ul

UszaumsalgnAn (Customer dnuwaugneneluvensdum ehysical Eement) + AINIEN

Experience) NelUYBIGNAT Emotional Element)

A 1 LAAUINIINNTATIUTEAUNNTRIgNAY

31 :Shaw and Ivens (2002)

i

nsdasunIeas19UssaunsallinuanAmIaIndnwaien18a1n (Physical Element)

Y

' '
a Y A a

dnwairnIenItl muneds Auaudivsednunrvesduinueuliiuiuilnadudangnd

anunsouesulalaganunsadwunidy 11 nquasil
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1. uA (Product) Aa N1sAANIaLIUIRNSSUAS19asIA LN LT onanFuan
FeausaviliAnUsyaunisailud annsveunseldaust vinuanausulunisuinaziy
susdbiinaulasaulunsudady winluigaazfnesndeuwuuinig

Y o

2. AauAmAUAT Quality) Ao seduAmAIMYeIduATgnAdudalalnenis
Wisuifisuguamiuiudidiglumnasdudidaaunmganiigursdemdunisnandd
Uszaunsaidsuinlunsdiinadudnlndidssiudeiliifaanuidnuszivle 11dle dud
Dudu

3. 510 (Price) Tassadamandudnlusemsaudn udsiigninsuile

4. iiaiia (Location) n1sfuunviiaiinsesdudi dewwalaenssiou szaunisaii
anfaglasulunisdenuasnigfumstodui wu mafsgeauaula arwazninaus

5. MsInasduA (Delivery) 1Wun1sasieuszaunisaiideuinuazuseiulasedum

6. AansIuNINIHA1A (Event) nsdnnanssuiivay wieliignnszdnanddudn en

'
| a

g1999n8uvesUsraun1salanA (Experiential Positioning) kagdey gy 1yamLiuann
Uszaun1sal (Experiential Value Promise)

7. mudenlunisdnfulade (Rance) Wudsigiansziunisindulade waziiiy
Usraumsalleuindugnmlaegiaunn iy madentumsdiseiiu vinlignanidndtanunse
WhdsduamTeUsnnsinegsheaeinndulinauUseiivlanarvendeludiynnadug

8. AnugnlarmelunIsteduA (Accessibility)

a . a ¢ a v a 1Y) a Aok

9. USN3 (Services) MyUTEAUNITATIUINAILNITLIL/WNAUIAUNINUINTNATY

10. an1miInaes (Environmental)¥gassnndnualifanugedunsedunisdela

11. ANULEINaTBIEUA (Availability) #BAIINABINTVRIGNAT
LWINNNNTAIUTEAUNITIAINAINUFANYDIGNAT (Emotional Element) @131sailazasng
Aanuuand1eliiugsiala nsdnagnsiiwenlesainuidnvesduilaauilduinisdanis
Uszaunisaldeadilatieninuidnvesveaiuslan Seanunsaiinduiunnyiaveen1saedun
Lidazduneutio sswins@e wazwdde asanulsziivlaseruilan wlangulanad

nquil 1 aumaainduaynauiy (Enjoyment) Aonsvibiguslnaanuauta Buf

I = P ¢ d v g v
Houpaeinwgy iile Wawela Auwiu (s
oA [ =  yee < A [ o =
naui 2 anusn (Love) nuefiansnidnandla Wuilensu yniu uanseandaniy
ween ANiveniule wazauEum Jugeu Wuduy
nquy 3 Usenaala (Surprise) Ae AuIanfdaassdlanuwiu anuiilsevainla

Y @ ! a v I ] 1 & ' & (% & a v av v
wandlviiiulalunAIn s duatue Auneude sEniNee wasnaIin1sTe AnANANGLS
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224 ms%’mmsﬂs:aumsaﬁ%egnﬁ’q (Customer Experience Management)

NsIANsUsSTAUNSvRIgnAn vinetamstlssaunisalausainnslinansiue
fldsuannisdoaslungugnivdessdnsunuimsdansusussnssuaunsuansioe 19
AnyaruazaaUsglovd msiltauifiaisszaunsalludwinuesgni nissufanansn

[
[ = o a

Gufuanmandeyaiiieto-ne | neuniste , vazmsteuasndsdeauisTununoigAudni
¥ldv3ouilna foindueiesflonnmanaiiiudsddy Snisdaudusemmdlitoya wu
Feannedeaiou msvendenmiulsaunisallmiflaldaud Tdsauvosuslanléd
Tomasu3 hlsesAnseneglimuddnagmsiiteainsszaunisalgndn
2.2.4.1 M3UIMsUsEaUNSalvasgnAIutaIseaulal
MIusmsUssaunsalvesgna ki utessesulal Ineiluuszaunisaindsly

Ul 7 99AUsEnaU (Shi, Wang, Chen, and Zhang, 2020); (Kumar and Anjaly, 2017) ﬁﬁﬁf

1. Msdndsndnduet asnsadeniuiiazamnlunslidnds uazanansa
Aamuanuznisdinds Insudslitfugndillednduaioauysal sawfedudfindsdegiu
9E9QNABY

2. wanfausislofeiliegnin Sudvaneeulaainsodndsndnfusing
AuaTAnsIufilavaninsdadsedndusiviianmeaiiaiaviuasnissuussfuganm

3. mMsfuAuLaziUAsunans I Ao uuleunslunsyuAunasildey
wanSaranglufouliidaunasinaianiugmsiudsundedug Tmadenlunisvefufu
Dusiu

4, UINTNAn AegnAnanansagasindedudieuinisgnanlsegng
aganynYeaniannsndndeiivargtem lunsiadeasununarsiailunisinde
nevy

5. m3danstan Aeidlegnnditamifeiiunandas msusnmsuas
nsdnds annsaudladymidnelusseznanfimvangay sudditunedlunisuigmiihe
Lidudou

6. Ansuselowu AeiltolauaiivAawnienInssuduasuniIsvIedmsy
ANANANILIIENTEANAIUTEI 1Y AvANAZUUN dIUAR KANUBITIITA UINITNURY
Uanenna Wusu

7. Usgaunisalenuaueandn fe dulednldnuazamnuavaieny 1

Aanssuiedsny suvistayausraunsalnnannslonansoe
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2.2.4.2 ns¥UUNITUTNITUSEAUN1TlgnAn (Customer Experience
Framework)

B. H. Schmitt (2010)lsidn1suauenszuIunsasslsvaunIsalgnan wely

[

andnlesudszaunisal gsialdmaunnliFedndudesddlusunsunssuiunisadassaunisal

Y
o

anAn loun §3RaUINT gefandnuazdmiiedum fesaisnuuandameyUssaunisally

Y

dy ! Y a =] v Y a 1 gj (7 1 dy
N5T8 MIBNSIUINTT Wsenadnsleusnig lnenareenun 5 Yuneu femellil

AasgilanUszaun1snivesgnan

y

MvualassassUsyaunsalgnn

2ONWUUAS19USTEUNTUATIFUAN

4

2BNUUUIARAGD

a5naudinnssuNmawias

Al 2 wansnsEUILMINIaRsUsTAUNSalgnAn
fian :B. H. Schmitt (2010)

funoudl 1 T gflanuszaunsaigndn mneds nsfiesdnsfinnsanaudesns
NUsEauNTiaNNISANLUTIN (Lifestyles) naanaudavnvedgnannig Susausinoute
UM (pre-purchasing) T¥M319N13T0RUATLATNEIN3TOAUAT (post-purchasing) Gagaad]
msfnwdeyagnén lavlalad nofnssuniste waensldFud deddysonstinunnagns
p31AUA Mg fundssdedasiuazniseonuuunnaud Teyadeiniagldanms
WOFIRUAIN WU N1sduMualkuUNzEn,nqugas Wudu leensimszilanysgaunisnl
v0gnAUsEnousie 4 tusou Ao

1. fvuanguidmnedifesnsuimsuszaunisal

2. mswddlandsyaunisalgnen 33 B. H. Schmitt (2010)lsiutsseiuvesuszaunisal

(Layers of the Experential World) aaﬂmmmﬂ%m%qaﬁaﬁamiqﬂﬁw (Customer Touch)
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L3 [

Weduiayszaunisalagnan 4 seAufe Ussaunisalandsau,Ussaunisaiannnislenianis

saa a v

U3lae, Ussaunsalanngudun wazdsvaunisalfididensidua

| Y

3. nsAnnudsraunsallaeinvesgndn lugndndeiduralsyaunisalvesgna

[ 1 [

eNagiaudnla Aunkaglinsizndeyasulszaunisalignataianimiedenns

Y

luisiagtunauveInszuiIuns Andulade wunwinisasenidndsdayn Auniteya
Uszananaesinduladen udenisdndulade uavdssidiuauidnaenistensesuusnis
4. NTIATIEYkard1913duYeiieg laen15d151991audallusunsunIsuIIIS

UsraumsalgnAvisellesnsls eennuszaunisalignAilasuaneudsdendnasio A

o aa

ANAIINTIAUTEAUNNSAIANNAUAINIDNNSUSNNSVDIUTEN

[ '
U 1

fupoud 2 fvuslassadassaumanigndn wazadanuenitvusliAetudeuds
doansiungugndnithmng fvuageduvieqairumuyegsiaudids tiaue experiential
value promise @smanefsdyaymnsnuanfinnnlszaunssl irfleglstie elaseaing
Usraun1saignd Ysznauludeesdusenoufifieuddy 3 vssns dieluil

1. yndululanuszaunisaluedgnan (Experiential Positioning) filan1siivuagngu

=

wiegawunianunnelulanusgaunisalgnan lnadeudulssloaninguidmunesusle

Forau i imileududunmisndadaeindugarungudminedenis wazgsiaauise
i

'
1 a

2. 5ﬁymﬂmmmm1ﬂﬂsxaummi (Experiential Value Promise) ﬁamilﬁus‘hqﬂgu

v 9

b4 1

lulanyszaunisalgndn dnaslinadteslsungndn Ty Schmitt (2003) TidA1uugding
aaﬂLLUUél’z:y,zy,uﬁmmﬂizmwﬂizaumizﬁ loundszaunisalannnisauia (Sense
Experience), Uszaun1sainiuaausan (Feel Experience), Uszaun1salinuadudn (Think
Experience), Uszaun135alannni1sufus (Act Experience) haglssaun1sain1eniudany
(Social Experience)

3. n1sdnagnseenuuulassaiisszavnisalvesfuslaaluu Uty (Overall
Implementation Theme) Aan15u1yndulanyssaunisal LLaza“’aJap@mfmﬁmaq
Uszaunsal Widdeansiiteatadszaunmsaifidvesiuilag

fumeudl 3 MuunueenuuUNIasUIraUNTRinTALA Buanduanagysiite
Hulpssaisuszaumsallifuguilae thludfoaliuazaisssaunsaififguilanan 2

[ 1 [

aslaun audnwagn1gna1n(Physical Elements) duaduidniulavesiuslaa(Emotional

9

Elements)
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TuRaUN 4 panwuuyaAnseiugnA lugaignAujduiusiunsdunvisessianiu
N3Ea3ULUUANY 738NI touchpoints TuNN9FINIRIAIANDUNITAUN NULTULE?
sendnndula dadulate wazdrmdainistedualrvesdszaunisalgnan Aniledls

a

Uszaun1salananuasnenen1nveinsduduazanuianiindangnaaiunsasusle

Y

a [

Jupaudl 5 Wauwinnssuegrsadinate vt winnssungsnataukazIulse

WATUAYURLIVNINITUIINSIANsUsEauN saliusLaalugauin Midsevivlaainesansly

F19zu MaNuNansalnl N1sIRLIANAIMNITUSNTS Weasauszaunisallng

2.3. LUIAALANOBANURNNUYBIGNAT (Customer Brand Engagement)
mﬂmsmummﬁmﬂﬁuwudwﬁmuLﬁmﬁ’uLLmﬁmaammgﬂﬁumanﬂﬁﬂ figed
2.3.1 AMUNNIYVDIANUKNRUVBIPNA
Mollen and Wilson (2010) na13fANUNNHUATIEUAT MuneDa mm&dﬂﬂ'uﬁtﬁm
NMSTRIAUMEILNTORNINESTENanIeiuanle 91nnsEuIunsraulddeansiuruEe

n13a$19as3ARMUAT (Value Creation) seninaguslanfiussdAnsnavaussnituiianela

' '
) = C

Juilaa anmgniunisiuensual nsdeansiuensual dudyar waznsdasiud
waAnssuisianuyniuazdmansenunisgsng sitliguslanfinanumadvalunsdud
wnnisglesinigldng dewelaonssionitudnilunsidudiiy
AUKNTUYDIGNAT(Customer Engagement) 113188 AuduRus AR TN
anduasndudn unsiidausinaingnsdaemindinle sudenisaseuszaunisalain
mﬁu%ﬁLﬁ@lﬁ@ﬂﬁﬂ%awémﬁm%%qmﬂ?mﬁﬁﬁ?uﬂ (Cuillierier, 2016)

Solem and Pedersen (2016)A3yniunsduAIvesiuilan iWunszuiunis

s [

Msmaauaznagnsnsnanlaegeiuluf asadrsanuynity neliAnAudTLSARRY
fuslan iloadannuasinAndisogsia Ssmslimnuddynsnainesulay wisslelunis
foansuanidsurnuAniuasudsudessmfuasisavusornuduiudiuslanainns
weundiiloniamAInIInIInataLagiofinUsglovifuguilaaDenham-Smith and
Harvidsson (2017)

ANuENL fio MITusutensuansoonimainssuvesiuslaalu@ewan Afanug
andflewelonariiaunesnisitaylvdunidnads (Wouters and Kirchberger, 2015); (Lane,
Piercy, and Carr, 2016) %a?qﬁwﬁmé’ﬁw%’uﬂawﬁmimmmL%wfamﬁa Wl vl evuay

asvassgUwuumsewnsiauenaulanar dredenissusvihanuiila awnsanseduli
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' 772
ca v A

Aaufduiusnadilrlugnisdndulaiie anusde vendeuuuyinseuin wazasieniy
HNNUGNATLG
IINNITNUNIUITIUNTTUTNAUNUIIAIIUAUIEVDIAMIURA W UYBIANAT AD

Y aAao 1% = a

ANNFuTUSYRIgNAINIIUBIANTMTENTIAUA 31NNT5UTRATNSHEIUTINVRIgNAIYINIA
ANANANAIURNTUTTEEEIINUBIANTNTBUUTUA IAENITUAAIAIUKNTUNIUNG AIIUAR
CREHIVETE AR P
2.3.2 UsBANANAYRIHN AULAZN TEUIUNITHTINAIURNWUYDINAT

2.3.2.1 UsBANAURNNUYRIgNAN

Vivek wazaniy (2012)ldlWarmming aruynituresgnaTimanedsaaudals
YRIYAAAIUNITIYITIURATATIIANUFUWUIAUTOLAUDAINTTUAIY 9 AU
aannswuieendu

1.) AuynuA U5V (Cognitive) ABNNSISBN3INNTANDESTANGLAR

3 a o

Wuaudnla ANNS YosgNAIAINYRYALlEMTNINT AN HARAMYYTERIANTTINIL LA
2.) AN UAIUDIURl (Emotional) Ag WuAUFURUSTUANTIN193n1a
mﬂLﬁammimmmﬁ’UﬂWSLLamaaﬂﬁmmiijﬂﬁwmLﬁamﬁlﬁ%’mﬁﬂL{‘Jummﬁﬁﬂ(ﬁm6] Wiy
Y] = o a v a0 1 % v ‘&I d‘ 0’.//
wssdunalanseiruafanlenansiiiindaiusinduteyaiioniaulatuSolem and
Pedersen, 2016)
3.) ANENTUAUNG ANTIH (Behavior) Ap muidnd A1msn Augiilaves

Uslnadonsdun lnefngAnisuwsiasyaaaiulniuuanm19iu dan1sasiaufdusius

el e22p

vslnavesnishanadailana wWu nshnang Wansnatudain Wud (1175304 1MMAA
WAEIIUNT NeFaN, 2564)

1)) AnugnWusTLdaau (Social) nsfiu fauiusseninsauivdunndeud
yana uazmalulad WudinasaugnifuAaussaunisaiiadueiuddn ngfinssu ns
L%auiuaziﬁmﬁ'mﬁuﬁ’u

WWIAAAIUKNTY Mitussis, O'Malley, and Patterson (2006)la@nwluvane
a1v13%7 Tui3e9ves Indnem1edean (sodial psychology), L%qwqaﬂﬁuaqﬁm
(Organizational behavior) na1vinAunRuluan1ugn1dninen (Psychological state)
Flameiu Usznauludne 3 da sl
1)f1umuiaudn (Cognitive) leiua mnuidesuuazlilasgreusndn

(Vigor) finunsgsdunselal wazAnandenudsladamile (Kahn, 1990)
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2.) Frunuiadn (Affective) léun ALY (Dedication) TausanfuLsiu
wavaulalinuldla ludsladmisegann

3.) ungAnssu (Conative) lawn n1siidausau (Participation) dA1u
nseiesedunaznisnsvhedenalauazifule (Vivek wasame, 2012) uaynisi fufduniusiy
A318UAN (Interaction in brand)

gy %

ﬁiﬂlﬂ’)’]ﬂ’l’mNﬂ‘W‘ULﬂﬂ‘-ﬂ?ﬂﬂ’]’]ﬂiﬁﬂ%’]ﬂ@’]immﬂ/}ﬂ AU um/mmiaummmquwah

Godnd $Anynituagadniviliinaugilefilélduinsuasfaduaudngd 91
waAnssumsuonseligduuldaud1/usnsna aurhldnsauiuaresdnsdudiunies
fuslan (Tiangtham, 2010)uARAMIRATLIduUssRudAYimsAnyLiledesanLas
i lAiAaawlFUIsunassie TneaiiunsaiumnuyniuesgnAiitesnunususls
anansonsedlagnAlaeg e IuuQuUtum @, 2563)

NITUIUNTATIANMURNAUAUGNAT

Workman, Maurer, and. Carman (2013)1ia27391u37 mmrﬂﬂﬁu (Engagement)
Snwnuznisutadugduduiiumnmsiulunssoaunsadsmiugniu Usznaude 3 tuseu

il

>e

Fufl 1 nsruaunismadiudun (Representation Processes) iusgduvasnsilaan
friifsuuvuidunisns madufunutugndasdiddiusaulunniulddandunns
BONKUU MINWUT N9ANTNIU N13UsEliung saldfsnisienagrsuasnsUuRAng

fuil 2 nsgvaunsnisduitusing (Partner Processes) Lunmuiuiiefldnnas

Y v ¥

$rufusEninesdng Wiesewinsmsduifugnindsignsenelunssiuduiunisiaed
Hhunedientu uasndoufivziutuandswasnausslovisaui

$udl 3 nsrvIumsnsTINaRLarsaudaale (Co-production Processes and Co-
decision Processes) {uszdudugniiefiinisiidiuiangeqn fdnwarnisligiuianis
ﬁmﬁuiﬁ]mmgmwuLLaz‘i‘%mimaqQ’iamm%mﬁﬂﬁlé’uﬁ’mmmimiqmaamzmumiiamﬁmmz
éamﬁm?{uiaﬁ%ua§JJ'ﬁ'umﬁﬁmmﬁﬁfwaqLﬁ’]’waw%aaqﬁﬂsﬁ%ﬁmamﬁ’]Lauaﬁiaqﬂﬂa
vl 1wy msUsznanasy Mslissta daassihliiangilauazidnfannududvese
PNNaNTIT0e Vivek waramy (2012)ldmudn nsdidiudn wardruiendes Juladusu
ﬁﬁ’l‘lﬂéﬂ"liﬁ%’mﬂ’]’m%ﬂﬁu%@ﬂ@ﬂﬁ’] FeazdwaliAnnuan amnulinda usdynvudsla
N1SUDNRB AUANA LLazmsﬁa";uLﬁ'mﬁﬁaqﬁ’ﬂmmumaqmﬁuﬁ'] (Brand Community

Involvement) asa1au mmmsﬂaﬁma’tumavﬂ%Eﬂ,éf v\‘i
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Y a1 1

1. n3¥dusn (Participation) ¥asgnAfe seaufignAdiadiusinlunisndn/dwey

wagtiusyauraensiidusiuigulasmeianssunisiidusindugnaanisyanauiniy

Y v Y

2. M3¥dnAeITed (Involvement) Aie seiufignA1suIinlanuigItesiunuies

Y

vuiugIuveImNdeInIsanAasauauly duduseduiiibiyanaiinuianudile
ANNYOU UazluINTTAUANTY LU wusUANaseAInssulignAFanlduneItos

3. Aauen (Value) Sheth, Newman, and Gross (1991)U1aUa71 N VINTIUS

v

ANAIYBIGNAINIAINNITIATUNITHIINTEAUIINAMURNY TeluagiunmaNnuaIanisly

9 Y
MnUsrauNsaliNILN WegndA3dnnelaazsuiilasuameannisvindniu

4. a11u1371419 (Trust) don15NSEITUATUNANSISUIAUIE TUNITASS

sala Y v

AINNAUNUSNA MngnAdaurniuIndzdwmaliinaulindaunludsanuduiug
\esngnenidninesAnsivanudfauazionlaldgnan (Ganesan, 1994)

[ [

5. WusdgIa1udnla (Affective Commitment) @9 mwiﬁﬂmmmwmﬁuﬁmu

U v A ¥ = % [} 6 a o ¥ Y Y a - % a
muassninfagvieuluitanuduiusnisiala silvignarsdndanugniusedugaiasiin
Wusdy ey melandend19IuRINT VR IUTENOELANe (Verhoef, Franses, and Hoekstra,
2002)

' | Ay < ¢ ala | '

6. N15UBNAa (Word of Mouth) N15UanmAaNAfawluUszaunITalNg tanwmu 11
woly WegnAdiusdyasudnlandiuasduiiiezuendefnnuun wasgnAidaimei
lunmsvendelifiugusinaaudy q tlasusludmiuesdurnansie

v a ¥ [~ [ [ a v A [~

7. adng (Loyalty) vasgnAnduszauvein1snouauasiensdunias iuniie
TudnlavesgnAiianstisninuyniufiunsduaunige

8. MsilduneadeduruyuremsIdun (Brand Community Involvement) Aan1s
asefanssuluguyuveswmsduAntunisiagnandugudnans Weswnasdunuazdusn
wansteanugAanuandnludanuiediu (Community Member Status) Fuveuluds
a o 2 A Y vy v P 'Y | vy a A Y a X
meﬂumL‘U@I@maim;]ﬂm"me’mJizaUﬂﬁim‘wmamuuagmmaimammﬂmwauml,wmu

2.3.3 STAUANKNWUVRIGNAN

'
1 1

Anuyniuesduiuaduszaunssud asdudiluudazyanaidmasionsnseil
ez Inlavesgnen lnedusgiuensualngingsy Au3 Anudilaniasvieuliiuissediu
anuaularesgnAiuns1@ua L. Hollebeek(2011) wuseeanliilu 4 seau laun

1. anueiiuluns1duan (Confidence) lusdull Anunniunduningay

NnTuiilognAsuin ANuvetiukavdasnslunsdum
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[

2. augednelunsdun (ntegrity) nsiignanfiaulilauay Wwelansndum

lunnaniunisel Ianunsodwey AuATRWAgNARE1NEIIALD

3. anugilasiensidunn (Pride) lnsgnaguslnaiinnuidnnelaia dens
a v ~ ¢ a ¢ a o o A £ ] =
dum uazlivszaunisalidsonsualifinanugniuluseduiganndu daluwdavynnadsd

1 % d‘ a Y A 1 o % 1 A Y al = < L3

ANNRANATNTY WensdumldiudAglunmstiemieguilaa wilvlaym siudadusedns
NsulinvaunodAw

4. pruviadivalunsidudi (Passion) TuseduilgnAuesiiugmuaiveanisldy
ATEUAT warnsiinTaumidugdudiuniawenisledin deldanunsanaunusiiensnaun
cs' Ve YR oa v oA a = v & % a v
dulrnaudidudumuaausnisuuuheaiuisu wag nauuntasnsnaud

#au1 Linda D. Hollebeek wagaaiz (2014)lalvinnudrdgydunisandafs aug

AN lavegnATluNgANTTULITHAl kaATHAIUTINAT9ETIANINTIUMALITRAU

v 6

AIAUAYBIRNALNBNNTAS 1N SHU IS

ASHNNUT _ s lvingauiugnAuargnAilianise
Y Y Y
WNINTEAU uprINSlanlaeUsiaannas1duaiil
g anuiEnailalupsdudillaegndlasu
Pride [ ( o
A NEsAAINASIEUAT
a5
o ' Anusannilalunsnduailneanan
HNWUN Integrity —> oK Y
Iosumslmnesiannasnduand
LWAAN9N
SEU . anAanusatedulunsiduai
Confidence v
R wazlasuludsinsduailianiv

AT 3 UAAIRITEAUTDIARANUNNTUYDY UTEW Gallup

fisn: Asplund, B.J. (2011); McEwen (2005)

NN AURLIARANUKNTUYDIRN AT LALERIT TEAUANMINNTLYBIRIEUILAR
FednaAureenuyn WL 4 sEAURINIUgIU 2 MuReiugIuiIumnNawazATLeIsNal

Audnundaelunsinuazasaanunniuliiuesdudiduiuudiass Gallup Path
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2.3.4 M3InANUNRUABATIEUAD

n3inAMUENTurIen1sidIusiunsdua1vesusinalag Linda D. Hollebeek
wazAny (2014)393 3 AAUsznoudae n15UszNlanan1atee (cognitive processing),
ANULEUM (affection) and NsnseRuvselvinUnsemeauauas (activation)

Brodie, Hollebeek, Juri¢, and Ili¢ (2011)Anw1iaseAuAIUyNTUIBIgNAIAUAT
audn wazutaszauliilu 4 s3dv 91n 2 wena ﬁamﬁLLa@aﬁaﬂﬂiﬁauﬁugwuwNmawa uag
N9015UNIVDNANRRNTIAUAT Lok Anudosiu/anuiule, Aiudednduazainuasda,
Anunagilanazanuvadvasonsnaumm

m‘%lmﬁaiumﬁmmm;&ﬂﬁusuEN@Jﬂﬁwiamﬂ%uﬁ’maﬂmﬂ‘ﬁizﬁwaammQﬂﬁmaq
anA mmmaﬁmL'%laqmﬁmmmmﬂﬁusuaaqﬂé’ﬂ@iamiwﬁuﬁwﬁﬂﬂdwﬁwﬁu (Gallup, 2006)la

Y Y

1 ¥ [~ gj 2 v A
WUUTZANNANRDNLTUVINANA 4 USSLannIgnuae

1 ¥ d‘ v 1 a ¥ 1

1. nqugnAgnAINiiAIuNNRURen IEUATEY (Highly Engaged) Aangugnaniidl
bl

9 Y Y

e

¥
¥ =] a v

ANUENITUABNSIEUA uazliauandge anAnduiiszliseulmidesimausmi da1uge

WaLAI A lUASIAUANDEIILIN hAaZIENAUINTAUAUBEATY

'
Y a @ 1 o

2. ngugnAndiayniusens @uA1UuNa19 (Moderated Engaged) AagnAniidn

Y

Weusiesuasualiiunsidumilaudnadesniinguusnuazligniiuiunsduauintn
3. naugnalufindmgniusionsndual (Disengaged) AangduanAilausdniaes
fumsdua dnsenseduarsuallussiuiesiinniuidnduasidusiisaduniadonwily

windy wsgldlaniuiuesidua wagidenldasiduatiniuselovivienuazainauy

[y I I3 Y Y

4. ngugnanliieuyniueg1afindy (Actively Disengaged) AangugnAninlaidl

Y Y

Anugniuiuasdudtas Wunquvgneinnseussvasulldauiduane lagldfivienad

(%
a o

wiaseanniswusUseinvgnateenlunianun 4 Uszian naugnAiigsnaviavanaliagg
I 1 Y 1 LY 1 [ Y . . P | 1 {
avlagfie naugnAfliiianunniusg1fud (Actively Disengaged) Hla4aInNgugnAINGy

¥
& oAl a v

UilunquiniilentaiinaiuynifusensIdua wazanunsaildsuainasidunauunlyng

q

[

AuAN9999ANT AeTiuN1TAsIIRTIAUAMIEANENTY FudunagnsiidiAty

o

2.4. wurRauaznguiiNeafugmAIns1duA"(Brand Equity)
PNMIUTITIUN T eaAs LA venmA AT AUAY Sl
2.4.1 AMUNNIYYDIAUAINTIFUA
Aaker (1996)na1711 AnsAaTAUAN fo Snvmsawizvesdud iy q Ssusznauly

meaIRUsENaUnany 9 agrninnuduiusiu lnsenanualvewdudazuenliguslaag
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MAudduiensls Idlmdyaerlstuduilon uasdshsaianuduiusseniansdud

fufuilaa uansquainsidudludiusiie q erfivseleviitlaainnisld (Functional

Benefits) Uszlevinnaniuensuniuazaiiuidn (Emotional Benefits) uagusyloyivemsn
audlugrugduedesienaniuguisedisvesifulng (Self - Expressive Benefits)

AMAINIIAUAT (Brand Equity) Ao amAuansienranduiiseuiuvesdud

a

USINASUIAMNAIAIUAMAIN LaEN1TAUATUNITVIY @0ARRBITULLIAANYDY Aaker and

ey

Equity (1991)a3U31 AauAmsndudraiunsaasialnesiuesdusenaudinudyuvialugiung

[

Su
{3

ANUAANINUATIAUA bagduning / anauTRdurans dun awutdnnisnainigses

(Perceptual Part) wazduv0NgAnssu (Behavioral Part) vesfuslanalasuuadu 5

b4 vV

3
Y
Ju Ao ANUANALUATIEUAT , NTATENUNDINTIEUAT , ﬂ?iiUg@mﬂ’]‘W , ﬂWiL“UE]lIIEN

asepnudnudadiiunsdudn ediunual wagnsziuaudnflunsdudvesuilna

Snwduslaaliliuaeulaluldndniaivesnsdusoy
a v & a A P

@ﬂNﬁG\iWﬂUﬂ’] LﬂuawaﬂmmmiammLﬁumwmmnsiwuaqmwﬁuﬁmazmzé}:u

Y

[ '
= 1

nANIIUNSENTeAUAT AsIFuAdRuATlugILINansoasenuianalauignAle

q

uenaNissanInaiseTLANANIINAL dufitaglunaia Fsannsndieifinaeliuas
a%’wgaﬁ’mamﬁmsﬁﬁ?ulﬁ AnAns AU dunuAuslAfiviruaRuazand A LUANNg
YDINTIAUAIIDINGAANI (algaT LaS TN, 2563)

noAeY atium) 2561)a5unetiin AuAnsIdu ﬁaﬂﬁﬂé’%’uﬁ?uLﬁﬂmﬂwam’mﬁwiw
aumiiguslaaldsuiisuiusunuiduilaalddnely Tnefinarainannumanislunisld
wanfurisndsiunuiivanvesgndn fnaideseielildnandueiiug Susuiouinig

widayansliliunvewdnioe fuvuuaenlindnsiaen W

I~ |

ﬂ’]ﬂﬂ?‘iﬂ/lU‘Vl’J‘U’J‘iiﬂJﬂ'ﬁ‘ill’d’]ll’]iﬂ’dﬁ‘dﬂﬁ?ﬂ%ﬂ?ﬂ%@ﬂﬂﬂdﬁ’]@liﬂau@ﬁ v @mm‘ﬁ

¥

N‘Uﬂﬂﬂi‘Uiﬂﬂﬂ'ﬂmL‘UULEJﬂaﬂ‘HiL! ﬂﬂ«Iﬁ@JUW{J@\Wli’]ﬁUQW@UWQ@@Luaﬂ%uLﬂﬂ%ﬁUﬂ ARBNTT

Y

b4

ﬁ‘LIﬂ’TL!L!

]

2.4.2 939AUENOUVDIAUAIVINTIRUAN

ANAINIIAUANARINAMNTE N BUzIaNIZYIRIAUANINITAAIR dausadu
Aauadinlulududuasnduiluaienivesuilan glduinig viegnAlundntunisiiay
a & MYy v v I3 oAl v v % Y a i
AnlunaeladusssUszneulusmgesruseneunaisetananunsasuiwazasdliinanen
ﬁfuasi'mé’q§uéfaqﬁé’ﬁﬁuaqﬁﬂivﬂaumaaﬂ'ﬁfiaslﬁt,ﬁmmfhmwﬁué’w lAgNaNN1TAI19AAN

AI1AUA1VDY Aaker (1996)19]’J'Naﬂﬂﬂ‘§”ﬂaUWQ 5 HannIsil U\‘i
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ANAINTIAUA

(Brand Equity)

@

W0 / deyanval

—

M33UInENA

(Brand Awareness)

nswladmuamunIn

(Perceived Quality)

5L RNl URST

| #uAn (Brand

Associations)

ANUANA LURSIAUAT

(Brand Royalty)

TAUARADATIEUAINTT
WoulgaiduaARNU

ANUALLAEYDINTIAUAT

¥
o

snaulate

-

- Jumgraluniste
- @519ANULANFS

- fIATANANUALAIYRY

1M1

- NIEAUUAYI

Qwaﬁﬁ,a

- e lrandinsnduante

918

- @519ANULANFS

- Juwmenalwte

-

ANRUNUNIINITRAINE 1
2IUIMNNNINAIAFGA

Anvauladuiaulaves

@ A

anenlvsiidui

@

53n
Y

Tnevhly

o

/

~

/

o)

AUNSNGVDINTIAUAN

(Brand Assets)

winanulausaulunng

LUITU

~N

AN 4 LUUTIaeIRNAINIIAUA1 (Brand Equity) ¥040151A03

a1 - Aaker,D.A(1996).
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wngnAlag

A5yl

v

Huslaanla

U

o

sUladunngeg

fa))y

i

28

- Ausle

| | nafnaulade

- MIAAINY

Wom

- Msdedns

—
S
PRGITLERIGY
Y84§371a Lag
M3
Austaadila
Tutlady

solutiunndu
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LazAnanIn
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Y | a

aeAUsENauf 1 n15fus/aunseninaensi@udn (Brand Awareness) tUu

o [ L3

psdUsznauiiuansliiiuinfuilnaranunsnansdgydnuaiviodeyaifaiunmauddug L
Fevaglunsaenualifunsiaudi wWesannidegnifuingaud sgiauiduanuee
Fu Aaulndda(Familiarity) fiazdenalindnsasidusiualiindals(Credible) Saau
UTefie(Reliability)uantoanisnauninilanzau (Reasonable Quality) gnénsinideniiaoz
JansrAudifiduinsuinnindondonsdudiliiedanieunnou Aaker and Equity

o

(1991)Mailanunseniinuaz Sunensauaavanansausaluseauauaunsalun1sandi
AINAUAIVBINAT Lalkn
1. nM3¥uidons1d@ud (Brand Recognition) nsfignAtlidaunsaigeedunnale

¥ a 1%

wivzAaaldsladamilaiewannnunsid tanduauaegnAdiuns1dua

€

P |

2. 11533nUUUTEANRI1EUALA (Brand Recall) nuefisn1siignAniesTonsnves

Y

2
= 4

aurlsies lnglisesdiddladmianeluseanis guslaaasndntmsduiiueenilalaed
o ¢ a v A v ~ VY A = P a v ]
nmssvantensdumilansnduamislmfemsimealaneuainaualulssnniue

asrUsEnaun 2 Ausuiiiiladenmnn (Perceived Quality) n1sidnlaluguauds

¥ a A U

AUANIENITTUIHOAMATNATIFUAIYBIRNATMTEAINIAN T AN IMANINNINFUAT

¥

A Ao wa a v o« 9 o a a &
MI1BUE V|TUil@"i]WﬂﬂmﬂmUmmaﬂau@nﬂi@ﬂ']iisd\ﬂu Naimmﬂumimaﬂf\]Laaﬂ%a LNINE

9

[

Aan1svilviguslaafuifianuuand1areInpA INAUAILaEAILILINIIN1TRAA YNl

q

Do &

o
a Y v 1

Auslanasiuvenanavdeduiiuagnmulawaziulasdedudn iniduauinfnsidusn

§3519AIINTIURAIUADINIAUANAYBIaNATULARZNGYN Uias TAUSTINTRTAINNTE

a ¥

afanuanwesdurfauazilUgirunanivesiuslaald (Aaker, 1996)

p3AUsznoUT 3 Anuidouleafiuns@udi (Brand Associations) 1un1sidenles
dnwazanauantRvesduiidiuaunstguilag asdudmidnsiiauenimunneiig
Mngudsedradiulddngaeligndrszanisldie adiruailuduuinuazideifianis
Foulostunsaudldfazsisairsnuauinsdudn Yeyansdudluidsuinluaiunse

PredianuuandraielignAlvianaiinsudaduladendnduniladnie Yieduasuniu

% =

ARAUUIN warn1sWeNleanusanvesuslnaiunsduAItu o (Aaker, 1996)310 2

a (% A a

A o o ¢ a v I3 Ve Ay a Y]
LUIAAVIENALY ABLUIARNINANBUANIIEUAT (Brand Image) LTJUﬁ’J"IﬂJEﬁﬂI@EJTJ?JV]%lUﬁIﬂ@ﬂU

As1AUA1INTeARIUKAYNITETUNAINTBY AR AU SIAUAITSUINAINTUALINTS
(Fantasies) wagdauiinreuen (External Stimuli) (Assael, 1998)m3anmindululaves

Auslam Genndnvalnsdusnfeziludndndulinfaauaninlunsduduasndndue

P39UINISNI9019NA AN INANEAATIAUAT Fakusn nanuallanasalud
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- Image of Market/ Corporate Image AMWANWAIDIANTIZINEIVDINUTOLABIVDY
BIANSVTRRNARNENT T IneNamanwallusuadatigdasulinsaiiuauYeesdns
- Image of Product MWaNWalAUAIILAEIVBITUYATNNNVBIFINGN U9 LU

@ a v oy v veg o o v ' = < ] @ v
Lﬂuau@nﬁiﬁﬂ'ﬂugaﬂLﬂu@umuﬂllﬁl bIYUNY WINTT NIDQLUILLNIN iUy

(%
a [

- Image of User nnanuwalilins1dua yadnanwuzvesglinaniueiiugay
agvouliifiuinduiifiyadndnuaredislsnnasdui wazausauanifassiuvidoanuy
wéfaﬂmaa@ﬂ%ﬁléﬂma%Lﬁ@ﬂiﬁ?j’mwﬁuﬁwﬁﬂwaﬂﬂ’;mLf]u{jaLamqﬂﬂa (Biel, 1992)

99AUsTNaUT 4 mudnilunsidud (Brand Loyalty) iussdusznaufianuise
azﬁauﬁqmm@ﬂﬁuﬁgﬂﬁﬂﬁ’uﬁ@iamﬁuﬁmﬂaL.Lﬁ:;m’mﬁﬂﬁiumﬁuﬁwmqﬂﬁ’]LLamﬁﬂ

v

Tonafignénazddsulaluldnsmaudduniolivenanninisfnidensidudaedaiuiie)

stusuuszaunsallunslduiuasmsinauladoduduasion fupngnselnuansd

ﬁ'ﬂamwﬁmmimm@LLazamT@magml,smﬁ’mLL‘Liwmmimam (Aaker and Equity, 1991)
2adUsEnoufl 5 Aunswdvesns1dud (Proprietary Brand Assets) Auvsnevuains

a Y v a a

Aurdulsznaulumeavansansunsiasasnunenisa Wusu fedunsndwantidu

h‘d‘d 1 = o I 1 ¥

dunsndniinueuasinudndudenisainnuainsdusn mselunuainsdusill

& I

anusaaialaludrsnadudu sududuvidularesgniauifninatiuwmesdudmes
Y0IAUAHUIDY

TnvasdUsznourasaniAInIIALATY David A Aaker éidsuduuvuiiansuas
AR AR wieauszneunmAfilumsmsaasauainsathluaalslovuludegsia

dulrdasenMAInensIduAIoE 1A (Aaker, 1996)

2.4.3 MFIAAUAINITITUAT
2.4.3.1 M3iAN13TuivaAnAINTIEUAIvRIUILAA
UITeves Aaker (1996)lavINsANBILUIAALAZAIMUATEILVDIAMAINT
duarlilndiAeesiuanuideves Keller (1993) lnsuudfnves Aaker a1113adanlglviin
Usglewduazdnuiiunindaoudisiiuuidnundiedaedrsunsvans g9 Aaker
finsimuansiansusvesnumnsaudlulavesuslaneendu asn duszney deil
1. Msnsetindans1dud (Brand Awareness) Amsiiguilaaiinnng
fuiuazandinsdudanmsiliilafuteyatnassquesiuilaafanmiammidile

NYINUATIAUAT @UNTaIdoNleenINENNUSTENINEUALaTATIAUAIUY 9 1Aa1nn15andn
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(Recognize) wazszdndie (Recall) InaAaker (1996) wuen1ssuitensndudeenidu 4 szau

=

A

%

® 711113031 I1UALA (Brand Recognition) ABN151gnA13dn
LAz IIAUAYD909ANTIAANNTIRENAIULANANYBIAUAMTU S le v VeI TIAUATIY
gannadumauluniiavyduiUssianienuldnuldunnseiuld (Djerv and Malla,

2012)

%4

Vo = = & A Y oo = a v
* M339nuuUsEandsls (Brand Recall) AawlognAniniianuindum

Y 1 4

TnaziindsanunsaeeTonsiaumboadaelifadidsiionsea

9

¥

o fuslnrenlsinsraudduiinislula (Top of Mind) fio nssuslu
seufisBndenmaudiududusuusn dofuslnaAndsmanndudidu

o ny1duidaalaaisiu (Brand Name Dominance) Aonsfinga
Qﬂﬁﬂ%@iﬁuﬁﬂfmmumiﬁsﬂ%awmwgﬁuﬁ’mizmmamﬁ’u (Cizmeci and Ercan, 2015)

2. M35U3TenmAInYBsAUAT (Perceived Quality) Aon1siiguilaa

nsUiinnuuanisuaaunIwSensmlioniweAuAMar UINT T muesdudiiio
Huihdeiiddyiisvinadensinaulagedud mnfuiloaiuifmunmussduduasin
mmﬁﬂwdﬁ]sJamiqmaiﬁﬁwwqﬁmmmi%aé{f’lLLazﬁW"LUfgjmiuaﬂﬁi@LLugﬁﬂﬁrgﬁﬂuamﬂm
Aaker and Jacobson (1994) Ingn135U304AMANYRENAY d1U1snaseRuA luiugsRala
angUsens foll

o maaausgslalunisinaulatoaudwiousmsliunguilae

* N13a319AMUANAAINALYTU Fad g simuasumislula

UDIGNAN

v A & a a

e MsnTAduRngaduiievlaiieguilaasuiindumdaunn

Y Y 9

LAZLANAISANNATIAUADY

3. N5y auleans1duai (Brand Associate) e N1SNLUSLAAIATN

Y

ANBULANNURIEUAIAMAINELAT UAANAMAIIAUAT Sodyanualsaneg Mngatosiuns)

14
g a

audnldauAndusumidulavesfuilnauasimuafideanyiliiuilnadaauladeaudiy
(Aaker and Equity, 1991)

4. ANUANALUASIAUAT (Brand Loyalty) ﬁamaﬁ{{uﬁﬂmﬁmmmﬁq
nelasonsidudegwaiionsilugmanginssunisdetuazanuasinsninonsaudi
Tufign deusianulsiuseunisnisutsdulsiog1af(Edvardsson, Johnson, Gustafsson, and

Strandvik, 2000)
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2.4.3.2 msinauinaudrlagardendnnisideules
Keller, Heckler, and Houston (1998)ldaSuani1sinnaainsidusilneende
vanmaienles nanfe asauiAeynamnegisiideudonsidnduanumsedifuilag
Tnglunsdonlestunsaudduanmsoniseentdidu 3 Snvas
1. maidenloafuadnuazvemaud (Attribute) Wunsideules

a ¥

MngrvenantRiuduailnense (Product Related Attribute) nu1899 SnwaENIAIY
nann wsenthtuldnuvesiindndamndunvsousnis wasnuaunURnlinefuidu
(Non-Product-Related Attributes) laundeyan1us1an (Price Information) , Us3350491

A ¥ v

3o YoyanulseAnsninudndun (Packaging or Product Performance Information),
awanwelvolindnsiaei (User Imagery) sunisiivuasiuniwazynananliiumns
a Y I Y 1 Y 4 a = 1 v I al a 1
du Feazludasviouniwanual evendengudltinlulasiisatiousdndls

2. 1wl smuUslevineingnduda (Benefit) lneifgdiurne
wnzyanantaanyssloviluduatug sulaun arunastdeu (Function Benefit), sy
Uszvaunisal (Experiential Benefit) wazaaiUszlavdaudydnual (Symbolic Benefit) 1Ty

AuauURNUIUaNftyAnkaEMTERIAUYeRUSIaARAR N sAe LB uT U IaeNun 5Ly

q 9

a b4

AuAMTOUINNS

3. mIwenluswnuiirunAteans1 (Attitude) \unisidenlesiiieitos
fumsuszidiunsananisanlunnsudlsnnnisuilaadufuazuinng suiiaein A
Fouavdawadanginyay aunsauanseanliievnIInLagmIaUReRTAuA Sufaannis
Feoud Veilartusg fumnuBugey (Favorability) miuudaunds (Strength) uagaulnnuiu

(Uniqueness) va3ns1auniug fduslaaamnsadeulesliuiniosiiedle

2.4.4 Msiviuanagnslun1sas1eAmAInsIaUA
2.4.4.1 nagnslun1sasispmaInsIduA
nagnsamAudidunagnsrilufiannseldldiananuazaunans anunsausn
Ju 4 nagwiswans ol (¥ 3913938, 2553)

1. nagNsNIsasNAmARIIAUAd S Uaenandue nd1nfe Wuna
gnsifiufansiiindnsusivarovin lnswennagnsidu 3 Uszinn Ae nagnsdviesau
(Family or Blanket Brand) Wfiunsidenldnsdudiienfufiunandasiiomaveeding na
gnslusuassEndadaaiunisnainndud udazvinanuanizi , nagnsnidve

WWIzNanAUY (Individual Brand) Iagldasnduanilsdmsundniugnilse Wonandue
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Tniifieginnsldnsluel uaznagnsnsiBvielaniznga (Group of Product Brand) Liun1s
fvuansivionilidmiungundnfasivileg vesesdng wagaslimslinmviefiunnssiuly

2. NAgNTVYI8AI1AUAT (Brand Extension Strategy) Wunisiiu
AR uailne) wiuanendasasinanisldnsaudiiy iWennumainvaneanendn fadiuaz
mudenlvilignen

3. NagNSVL18AUNANAUIN (Line Extension Strategy) unisuiiy
ATUNAINUA18YINARA WA TURTIAUALANMIBNITAS1IIBan v TRRNNERA N 1Tu
MsufiusanA unn

4. NagMEvaenTIBYe (Multi-Brand) iunmsiiuasidudilne dhan
Hudrunilwemdnfusivasasdnaflodiumnuannmaisvomansusilignédendoiiu
1N

Farquhar (1989) lana118ie yuuesnamInsIdua1aIusoasyiouls 3 Ay

UseNaumiunuAmAInT1auA luyunesvadianis (Firm’s Perspective) yuua3uaiang

U asainguandudlaanguiuunamlsvioraysenaun s TuvesnselaRuan

€

muﬂmmmﬁuﬁﬂummwaﬁé{ﬁﬂ (Trade’s Perspective) dw5uUluyuio70403ANTINI

9

Uy AuAnsIduAIEA NN aasadgaudsdinldiludomnsdad e dud

9

o

dnsuaudduiiduiiiinuesioudurshetssndasuyumslasaiuasfingiunans
ABTRIAIUANAINTIFUAINIULLUDIGNAT (Consumer s Perspective)d1¥uuasgnAiy
AuAveInIAuALTUNaI NS IgAdlTAuARTIALasuT wnTaRLIfURTIALAN My
A9NTIUNN1IAAN (Marketing Response) %amiwam‘[mawdwmﬁuﬁqﬁuqm@hﬁié’{%’u
VBIUARZAY

2.4.4.2 Uselvwdvasamainsndudn Aqvs weansfedat (2555)dnanis
Uselomiflunsadnenmuamsdud aunsovhlmfnusslovidegsfa dedl

1. HrglvignA1andnduaile nd1nfe nsainuAImIIduA19YIe

LENLEEANALANGN WAL INTIAUAL Falagdiuannudigninazaniiannasidudannnia
nsgelnetudey

[J a U a‘d' o v a a [ J v 1 1 a v a
2. WUAUNINYNAIAYVDITINAN mmammamlm Lﬂjumammwaumm

v 3

dugsduagrereiiies Wunauann1sandanaudvesderuninandnisiusiunaluns
Anaulaundu
3. @a¥19Auuani99Ingud ey nda1dfe anldaiunsaasienly

waneinale lduudnndndanivesgsiazgnauwazgnniulilunain asdumasdieyinla
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HARAINUTANlANALLAZLANAIINAKYITY LBsRINgNANREnSiUS B UL UAMA N

'
a

Uszlovunsldanuazasdue
4. PrlvigndnauladieruliegnAisuiuazandinsdumvesssiala
5. FaeinwigiugnAlaegam e iuiy ndndunnawasing1dusd
o v Y I~ ] 9 « Y a a v o A a v
andlagnAazinsyanuuindeUnludiunnadug gnAaauaziinisassndnasrensidus
Laifinswasu
6. @11INANUANAYNENITNAIN DL UTEANT AN
< 4 1% 1 a v A a v = 1% v
7. Juaudnandlunisaineyarivesdu Ao ns1dumazfsgagnAlidl
mssunguugurunsdudifinsadisinusssuiinedesiududvaingugnd Inegnd
zinsneneLazkaniUdsutayauazdszaun1salingdnumidua IUNweANYILUaD
NALITNDUE

! a v . = A Ay a Y Ay a &
@fUﬂqle@ﬂ@i']ﬂU?ﬂ (Brand EqUIty) i MERN mﬁqﬂiaﬁlﬁasﬂaﬁau@qmEbl‘UiiﬂﬂlI@\'iLVTu’J’]

1 IS

Auan Wunsiguslaalvauafidsenaauifvesduiinasdugaunsidudiu e

pd)}

(%
Y oa sl

Auslamsuiisyanniundaweulaiu asylvdudmlasuuseloviaad (usema, 25530l

54

(% ]
LY =) a o 1 =

NANRULITOAUAT (Reason-to-Buy) , AUAILAILRUNAITAAIANLUAY (Strong Position)

[53a))

duAtegluszduas (A Price Premium) , 40an193ndinuigiaaula (Channel Member

Interest) wazyinlaIunsovensaeNaniue (Brand Extension)

2.5 wuaRaLazng i) ineIdaIRuAMUNANATuATIAUAT (Brand Loyalty)

[

AINANSNUNIUITIUNTTUNUINRUALINULUIANVBIAIUNNALUATIEUAN TRl

2.5.1 A2MUNAIYVBIAIUNNA LUATIRUAT

v A

Aaker and Equity (1991)e8unadispanudninanaiisensiduan delainduises

Y

v A )

drdyignuesrnmuailunsndud fe Weandluansaivzsuianuwnndislundnduen Ay

9 9

YV oa

ibusiaraunsadndulaietedumainedudilanasnia lurasnauinalunsiaus

Y
a9 Nagdinsdendndaivesesdnsfaiiate anUszaunsaiiildnsdud

Hoeffler and Keller (2003)a5u1891 AMUANATUATIFUAIADEIUNTIVOIAMA

o U dl ¥ vV

ASIAUAN LLazL‘ﬂuﬁwmﬂqu@ﬁuqmmmw?{um NUSTAANLAINUANARSIAUAIDIUN

v Y

'@ & o a v 3 = 1Y) & 3 Y aa 1%
wilnsnasdunafiunsdua 8aAnTINAY warN1INEUNITeTIINgnAmdUsEaun1Talld
HARSuTIzanfUUNINITRaIalUae Tunmauleguslaaiinanudnfdensidunn

geAnsuuIEiiwvlunsiesesiuuAkardieUnlowsduAsan1sAnANIIN ALY
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Armfindvesgnén fe msfidnyniuogredndslunisdesdendntase nieuinig
ag1uanIzianzasluaulan (Nyadzayo and Khajehzadeh, 2016) A3 NFY89gNAN
vanefs amnuiAndisulasiedud vieuinns mInszduanudeinsvesiuilag uaznsinm
m’maﬂﬁuﬁaﬂwfﬁimﬁ‘m (Picon-Berjoyo, Ruiz-Moreno, and Castro, 2016)A31UinAUD
anén uneils awdslalunisdodn wasifulefiasuuriingn fuel wazlidulafios
Lﬂﬁauuﬂaﬂ%ﬂ%mimmﬁjLLszJﬂiﬂsJ’Su (Leong, Hew, Lee, and Ooi, 2015)

Tagl Yoo and Park (2016)@nwnuin amnusnivesgnanliifnuszlevllaifeus
psduF i iTuieule Wesndisannariimanlddumdoyandniusiuas
Useillundndaeiannasidud1vesguds luvaedl Prentice and Correia Loureiro (2017)
Wud anuinavesgnAmneliinn s nwIgIuanALAT

Satvati uagaug (2016)ldnanfsarudnalunsiauailiin anuidngniusening
fun15¥u¥ ssdudmesuilon MeiiRduetsuaitegnnsu fiR luifnisiuesuaiazuans
famnufiawelavesiuilng Tuuneiinisufoisuandmnfnssunistoveuslag

Alkhawaldeh, Al-Salaymeh, Alshare, and Eneizan (201 7)lena1femIuinG L
AsduAlI Anuansatunsainanuiisnelawngustaaludusiuasuinig anudindse
asndudn dfnsiennudisaresesdns lnaanivegadinusnalunsidudneliinde
Imuseugau)innaznisusendalda1en1en15aae Wy nMswugstivenseuulindelin

Falahat, Chuan, and Kai (2018)lsinaafisaanusdndtunsnduaili andunginssy
nstevesiuilnafiesdnslilunsnanagnsarsnufionela arusnAdensiduddma
N3ENUBLNITULIIMENITIUY wazntsTenlssmsdudautiundeenuaunsalunisudsdy
YDIDIANT

v A

ﬂ’]ﬂﬂWiVlUV]’JU’JiifMﬂiillﬁ’]iﬂiﬂﬁ?ﬂﬂ’l’]@J‘Vlﬂ,ﬂEJ‘UENﬂ?ﬁﬂﬁﬂﬁﬁi@@i’]ﬁﬂﬂ? A AU

' 2
aa 1 a v

fanelaveuslnandseduauazuinig uazduslnalinuidnyniusensiduamiu 9 au

AANGANITUNTTRYT ANANAT 2 dnwalzha ANUANAlUATIFUAMUTALAR (Attitudinal
Loyalty) uazAmuAnALUATIAUAIIUNGANTTY (Behavioral Loyalty)

2.5.2 WIRANITUUIUTENNUAZNITIANGUVBIANUANARBATIHUA

a ' A a

Tuten and Solomon (2017)leina1li77 AuAnAlunsIdua Ao weRnIsuNITe

dudnsduAiuwuuliafetiweilies na1me anudndldldfiavuiiswdgusinagedum

Wuegralusednintu wiuilnadesdiviruafidsuinsonsduaeg1aulaunsedneie
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1
Y a o

ANUANG Ao n1snduulduinisgn wsenisilugndAuszirdmiundnfuainse

ada o a

U313 TauveResdiviruafnftiuasduditu o neusinaiaziinnisuense lnedusloadl
AnuianelaneuINsvEendnSusiunTuvnlnag Anuinfrend@uanardaiuuny

nsudsdszananuing wissenlailu 2 ngu anuwwiAniediuanudinisens,
duA1989 Jacoby and Chestnut (1978)

nauN 1 ANuAnfsIueIsual (Emotional Loyalty) §43g4in1ndn118n190715u0]
0l TiAuAR AUWE LATAIINABIN1SVRIRUTINATINsDRIANTVRIFUAIMSOUTNIS LAY

VieuAf AN UNITVUBYIBIANTANITINBUANRIAINARINTHUSIAALA AT o lY Ty

] (%
a a

TuagorsualveuInaTiinTu
Al o aa a \ a o A

nqul 2 AuAnfAinaInmaNa (Rational Loyalty) 921Ana1nn1snsgyinfiunain

< A a A Yo a 1 I I3 Y A a v av v

Anuale viseliauduveulumslasuusnig udedalsnany guslanervazdauinale

WINNI 1 UTEN Beagduegiupnuianvesyuilan

Y

v

29AUSLNBUAUNNARBNTIAUAN
INNSANWIVBY Kataria, Saini,-and Sharma (2019) laaSuiedsesrusenauvad
ANMUANARDASIAUAT 3 AU LAlA

v a 3 I3 a v A a v Yo a aa
AUNgANIsU (Behaviora) tlungAnssuaiuanaludusiannnislasuusnisng

(7 12 17 14
v U QJ L IS) o ! o

luazdumsliaudidyiuanusuingey augnal Fed1 msvense naRnssunisded

]

lalvdadeninendaaiesad1amealun1sRAISUIAMNUANAADAIIAUAN

AuriauaR (Attitudinal) Junnusdlavesduilnauazanuifulafiszdnetduiiunie

ANUANATBIPNANIE T TIAMIABAINTUATIAUALRNE TIiRUARYDINAIAINITALYN

Aa i o w

20NIMNFBRYT srevinuaRAnensIAuAldiiewagnIAnlii fungAnssuminiu wrds
udwalsanafdmsunsinanudnaluasidusinaseunquluiianmsueniaiunsedin

msuuzihuagligdunemsuieivine Wudu

I ada

auyniulunsI@ua (Engagement) Lunganssuvseviauainilneduniagiale

[
v a a v

28191 T9981959NA1 ANUTUNISUSEEUANMUANARDASIAUAIUSELANUNNINANIINKALN

o 1%
Y A & !

Mnnsunihiiivszaunisaliuasduiilaldndndaueitu wazgnantednnsduaiiiludiu

[

drglutinuazaainazldusnsdumnuduiussyezen

JULUUVRIANNANARENIIEUAD
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arufindsensaudvesfuilamiuanusaiatuldlunainvanssuuuy Fanisuus
sUnuUMSeUszIANYesA LA nAdenTALA anTnfiansanaing Wureanstonsiaudn
Usznausng 4 gUluy Fail (Jacoby and Chestnut, 1978)

sULUUT 1 audndlunsidudifiesnsudoa(Exclusive Purchase) naafe

AUSlnAaziiauEniusensduntueg1afeInasn AdmanengAnIsunITeauatiuT1Y

Y a A I

WL AUATAD UM ILN I UNAIA L UL I AEINY

a

sULUUT 2 Audnfukuusyaien (Divide Loyalty) nanifie fuslanazifenie

Y

AsIAuA LAY 2 ¥Rawintu Tunisidendnduladansiauniu

a 12

sULUUT 3 JUBuuANuinAnlatuag (Unstable Loyalty) e andnazinisdedunn

a 2 3

gilanilsegvadnanaudiniinsdundunindaduviuiaulagnfaziuaeunildnsdun

U
sULUUT 4 UnuvveanisBenuulifiguuuuiiviueu nanife fuslnalilddninde
as1audinla urvzinistedudtuainTuslaty S0 sreasiBundudn wndinanseiled
thavlafazdeaudvingu
2.5.3 SEAUANUANARDATIRUAT
2.5.3.1 M3UULsEAUYaIANRNNAdanIFuA1vauIlaa
(Aaker and Equity, 199)ldiinsuussgauaudnfvesguslaa sanilu 5 szau 3andn

(%
a1 v A

fszdinanuinadensiaudvauslan (Brand Loyalty Pyramid) dsgausail

I L%

SrAUA1NEn ARsyAUN lidaudndluns1duda (No Brand Loyalty) Huslae

w¥oudsuaindurinielUgdurrileednadeee LazualiiudeaLAnNAIUDInIIAUA

'
v A a Y v a

sefuii2 Aosefufianuiasdu (Habitual) §usTnateduddemiuasduds
Lildananadesnshifianadndudesdasu uimnduinguisdivselovifidudaiona
Waeuluzeld

sefudl 3 Aosgiuiidinnudiewela (Satisfied) urdilsdeiunulunisivaou
AuAn (Switching Cost) Fefjuilnnegluseiuiiuasulaludumauinnitseduiiaeaiosnin
nsfiaglasulgadndudils famnefendnnisldduduhy doufidunuiuanundssdy

M318UAT (Switching Cost) wazidssaglunududnaeenit MelignAaunsaasuluie

HansuaigudslamnnuImdniariveswnsiduminivssaviangeinitieglded

'
v

JeAUN 4 SEAUUYEUATIAUA (Likes the Brand) fio gnAiladugedndauy
You dauiananuAuag Snlunsidua saudsulldnandugiaulasin laeiinanaiy

Woulgewaamsauniuguslan W dydnuaivseuszaunisel
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o A

SEAUN 5 AeTeaugan MEusiaaiiauyniuiunsIduA1(Committed) M3

Y

4 a0 ¥

audrodudiunilvesdin wheifudduiiinaulannnignéiidnadoduitus g
aviaue uazUnflosdudntu dagnéndiauiedndreaudiiugann

Snyder, Gunther, and Griffin (2012)lduUsnusinfnensidud1vesguilaa
ponilu 4sedu Fsfinsanainmginssunisderuazauynituresduslnadifinensaud

TouA

[y v a

szaulaifimnuing (No Loyalty) iussauniguilaalifianugniuiuasidud

[ '
A A

= Ao ] v ° PN a a v
TJllﬂx‘illﬁ]Wiqﬂ'ﬁsU@‘Vlﬂ@usﬂqﬂmqaq"\]LUaUUIQIULiaEJ ANUTIANVDIAUAN

U v a dl' . % d‘y al = % 1
FEAUANUANALUUIALY (Inertia Loyalty) seauiiguslaaiininumniiusensd

(%
a ¥ v S

Audan wadldnsinisvegs wivnfleglsdaunsznunmsdndulafonadasuludedunuy

sunauladan1sinaulazelilotiniuaneuinR AL

seAuanuAnALUULBULHS (Latent Loyalty) iuseauiiduslnaiivirunfiifse

v 1Y
A a ¥ <

duAlinuyNIusienI1AUAIEN LATINIINITTeNAT Aolllanadn1stedunUssinniiunay

)}

= a

fnfensrdumtdudunsiusn widlesainnansenuannaaunsainiedswaliliaunsade
aurule
1Y) o A a | & o Ay a a

seAuAINAnALUUTAATN (Premium Loyalty) 10uszauiiguslaaiiainy
INUAEnIIdUA1EY karlidnsnnsTengeeumi Jwuslaanguiaesanniagilanduny
wagldauavansndnmandan nuduanzudidunnusinerfuasauduniioulas
ASOUATIDNAIY

2.5.3.2 sgauanuindlunsdudiinaannisnduilnaanunsaseanuiaanin
Asle
dl' a ¥ 3 I 1 d' [ o a Y oAl
FoveenTauatuilunilsnegluanunsdnnisluinlavesuslan (Aaker,

1996) FsdordussAusznaunisly 1FasquaAinsuazdnindugaisuduivinliiang finssy
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[

mMsPevesfuslan Jdladuunnsiinasidudeenilu 4 ssiu Al

Generic

Name

v -
sEAuBENTo
analeyuesaun

Top of Mind

seaulageusn

Brand Recall

seAUEANASIEUA LS

Brand Recognition

v v a

JEAUTNATIAUM

A9 5 Uiinduunmsinasiduiesn 4 sueu

u: Aaker and Equity (1991)
NNINANNNTNBTUILINTEAUNITIINATIEUAA RamalUll

[y

1. swdiu3dnas1duca (Brand Recognition) axvieuliiiudsenuduiaeiiguilnadl
sonsaum lagludndudasaninlaileeiunsIauAILEaINEVAaIle AULANAIITILDS
Uszinmvesduen unldunagiinauidnludwinlinuduilaa Weneswindulaienas
a v A & a o & S v T A Y & Ave & PR <
aupiietendnsiet wenanignandiulvyingeimsduandunidndululadnesdy
“R5197” BNEY

2. sgiusyanasrd@uala (Brand Recall) n37iguslanazseantauazanding

1%

auenlaliiuiuediuinndumtuszaunsasglulavesiuslaavseld Mmsndinsdudila
goululonanasduiazgniuilaadendeduinndt vigsiallemanazudadulunaini

[
=

aNUuy

&

3. sgaunanladutowsnlula (Top of Mind) nsalalunsidualulaves

Auslaafinadlodulumuidminglunisduasunissug Wuafnessezeny duyuei lag

Y

auTduaESNAEIEN1IA9Y W AN MELA Uszaun1salild Wudu uaznisuims

AS1AUA
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4. szdvimunsenidudeniluresduAiuszinmifeatu (Generic Name)
netansnsentnfuinatediwnn aunseiainsdusuugniuslaanaafawaznatedu

= o a £4 a [y 1 a 1 o 1 A% o & 3 £
%@ﬁ’]&lﬁyﬂ@ﬂﬁUQWﬂigLﬂ‘VlLﬂEJ’Jﬂ‘L! WU NITEIENUIUIENUAIINUENUNIEIATU L UUAU

Y

2.5.3.3 52AUYDIANUINAMUNGANTTUNAN

(% v A

SEAUYDIANUANG UUAIUNSOWUIDDNUL 6 SEAU (3515m1 duRiaY, 2549)

= oA

szaud 1 nquidianudululdinazilugné (Suspect) Wunguitesdnsain

q

a ¥ =]

n3asiuyananienn o ALNENAYAUAIASOUINITVDIDIANS

9

' ' ¥
v A ! I

1 A a 1% ) ) ! Y Yo (% &) {
IPAUN 2 NANNAININAETOAUAT (Prospect) ¥38L38N11NAIHLIAIN LUUNGL

9

[

Y aa ¢ ] A o & & v
@JﬂﬂqV]'JLﬂi']gﬂf\]’]ﬂﬂQlW]1'3r]L°LJu°Lq|ﬂﬂaV|ll ﬂEJﬂTWLLﬁgaUIQ@ame\]uuaqquIUﬂqﬁﬁaﬂUQq/

usnis

a

seaufl 3 naugnAndaduladewaslduinisiluaisusn (First Time

Y o &

[~ 1 =] Y % N a 6
Customer) HunguanAiiienteuaslddufniousnIveImnesnns

J2AUT 4 nauanAITTedusvielduiniag (Repeat Customer) Wunguanén
P ufianalaludiduAnan A usausnis wazinamuuszviulalunisusinansaly

UINSUULAIENL TS U IR A LEAIINA I TP

o A Cd IS a

s¥AUNl 5 naugnA1UsEdn (Client) gnanguilinasinginssulunisvedua
nanSnavseliuin1sliulszdies wnideesdnsnissedguasgafivasiasidlafiadnlaves

anAvENll

a Y v = Y

(Y ! [ [ ' = v o ea 1
ITAUN 6 NYUGNAIRANG (Advocate) LUUNGURNAINUAIMUANNUSILUULUY

Y

nsatuayuegraillasuazniauivegtssdnsunadlivinnguuanalainaudilaie

9
VIeviAUART LR IANTRAE MIULUBINAUA L ARDUNTOIT 097 | VB IBIANTBELAND

2.5.4 nM133IanNuinAlunsIduA1YagnAn

al

muAnfdensdusnduiiugiuiiosivdiniminisnaiawasdunsndduves

=3

U3¥M n1sfinerzuuuunisinanudniduludiudidey Tnefinisuiwulfneenidu 2
anwzAs AUNgANTIN (Behaviorauazauviruad(Attitudinal)

dnuaedl 1 fe nmstannudnddungingsy WudnvaensfnuwainwgAngsud
fuslnavhdensdudangingss n1stelutisnamis Suauedidunistio uazaruves
Tunsiihdu iilesy uavaeunudeyansdudn vi3oToAuM Tawailiorvrrrinnruusiug,
LﬁaqmﬂhiammLLEJﬂm'mmeﬁhﬁzijﬂﬁiﬂﬂﬁﬁmmﬁﬂﬁﬁﬂ (Real Brand Loyalty) fiu

wuuliuviasa(Spurious Brand Loyalty)
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Snwaed 2 Ao NTIaAuUANAfIuTALAR LudnuuzN1TIRAUANALASIRAIY

AURNRUABATIAUAT (Commitment) (Bennet & Rundle, 2002) Fevmiu Liking Level

o
a0 a Y oo 1

\Ju Scale AonsinseiuanureuvesgnAfilsensndusdiwaseauliveuay auisveu

- vy A

ign 5 seiu Tmdansuendelvigduiuveuns@UAALIIU(Commitment Level) @131750

Y

[

Taldan AnurnTusens1dUAT (Brand Commitment) AI1NABINITNITHAAIDDNTIAIY

find (Brand Deliberation) uaz AN duguvudeaiugildnsduanfeiu (Community)

N13inANALTNANANNGANTTUFUILAA

uena il Pong and Yee (2001)lataueiisn1sinanuinineanisusnis (Measures

of Service Loyalty) 11anudndduiinduanviruad wginssy waganud Jsagudadely
% v Al d’lj a % G U a Y 1 Q’lj
NMSINANANALUNSTRAUAIMEDSUUINITIA fanall

- NRANITULUIINAIINNITT8YT (Repeat Purchase Behavior)

—_

. mMyvantnaaln (Words of Mouth)

- naniiguslaadenldan (Period of Usage)

- mshintulmsemnsraimndeunassiaiiill (Price Tolerance)
. #ilagodn (Repeat Purchase Intention)

. Anuianela (Preference)

. NgRnsIuandaLaen (Choice Reduction Behavior)

co ~N O U B~ VLW DN

- madududuusnvdenniialula (Firstin-Mind)

fuslaadnfminduualiiufayuslnedudmieuinisundu wagdsannsnviliauss
yanmsnaadanldonn anduyulunisne nsmmslumsmgnéangulul q duanas Jo19
Tumsiasansesesdosfiunenisuie daaliguslaadinaiuiis wola nienflazuslnadudn
vieudnisfiundu mnasdnsanimanswinguuslnadidauasindndldduiazannsnsh
SlsldfusnnuEiumYand Sunslesy, 2558)

Zeithaml (1996) aguilafeinaanudnd 91nunsidungiinssuaiuddlateves
HU3LAA (Customer Behavioral Intentions) soluil

anﬂismmﬁ?iaa'mmuﬂ'mﬁaﬂm (Words-of-mouth Communications) A8n13
namBwuUINYesdud wiesife wuzhldseuseuduineuauladenldaudiung
- arudialaife (Purchase Intention) mu "efls angiiyaaaiinanusslansd

d' & A N4 9 Y a ] & v oA o w
Lf\mm‘m%Laaﬂﬂﬁi‘LJiIﬂﬂmaIﬁUUiﬂﬁiuu6]L‘tJuGYJLaEmmmULLiﬂ"‘]
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(%

- AnuFandeulmiieTAvede (Price Sensitivity) Aa seauaudAyETeld
1 3 v a &
siandunast lunisdnaulaie
- NgANTINNI550938U (Complaining Behavior) Ao WeANTIUNITT0UTEUVO

anA1 nusanseauwilelasudymldiianela uazieaseudessAnsgsia audnisuende
Toyanuauddeniag Fuinnisnevaussivlymuesgnanilenalsyaulaielddumm

Y

n3inAnUinAlunsduAIanasAnvaEuilag

Auken (2004) MsinAUiNAvemIIAUAIzRaR LT IALARYRIUTINATIN

1 a 1%

Juvguauazansualnguslnaiisedudmseusns Jssznouse
1.) Bonding Andnasnauatduseas

2.) Advantage AAIATIAUAIUDILIINNIINIIFUAIDUE

Y

3.) Performance fininsiausiaunindungausu

q
[

4.) Relevance An31MTaUA AN ONDUALBIAINABINTIA

5.) Presence Lﬂaﬁiﬂﬁm’]auﬁ’]ﬁl

6.) No Presence lajmaiﬁﬂﬁmﬁauﬁwﬁiumam
n3inAnuinalunsIdui1vesiuslng
m‘ﬁmmmﬁﬂﬁmaaﬂu’%lﬂﬂﬁﬁeiamﬁﬁuﬁw (Aaker, 1991)

v A a A Y .a \ A o ) a a
1. M3InINgANSSUTLTDSS (Actual Behavior) nanafie 1un15ina1nnginssumnse

[ v

nuaelidovesy uslnalngnse neAnsTRve USlapdzatnsauanAInNIsalnToneINTol

U

[ '
o A

f9dmsn153e97 weldimundunagnsnianisnain wn1sa19uaun15IN15naIng

NN

2. mydanrsaunulunisdadula (Switching Cost) nanIAe N1siignAazindula

Y

| a

Wonldnsduailml 91nn1sRATANTNTINBIELAT AetumTinANUANAREATIAUATIIR
Iolesuyulunisteduminmngauiundnduanvsennuaunsalunmgevesgnalavselyl
3. MmsTaAuianela (Measuring Satisfaction) nanameilunisinanuienelauay

Lianelavasgndn ueeg1alsAnunIsinauiaelafissegafedldaiuisavsnieau

[

nerensAuMTBIgNATIULAN LA

4. msTanuveuluns1d@udi (Liking of the Brand) nanife Wuisn1sinausdng

[
v a a v

anAfisensidumaunsauueentd 5 seau laun daeliiinnudnfnensidua (non-

A a

loyal buyer), #@@31nAMABTY (Habitual buyer), HaNfivrsuduudsunIsTela
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a 1

maan (Switching cost loyal), gnA1fiAnitns1duanUSeulailoutiou (Friend of the

brand), wazgnAniausiulunis@e (Committed buyer)

n1sWaunaaUsEAUANANAluATEUA1YIUSIAATY AYTTAMILUTHNGY 7

1
v

Aeadaedadl (@3 weads | 2547)
1. szAuAufianela (Satisfaction Level) wagadulainela (Dissatisfaction Level)
2. sEuAMLTLYOU (Liking Level) fie m3tnssiuanuweuunnsia (Scale) 5 d1du
3. SeAUANLRNTULUULEL (Commitment Level)
n3¥AsERuANANG (Sirivan; et al. 2006) Tngsauviadmgfnssunaziauafiii
ey Tnofinnsivun 4 ngu fie AuAnAsEfus (Low Loyalty), Anudnffideust

(Latent Loyalty), Aasindikies (Spurious Loyalty) kg a3usinAsesuad (High Loyalty)

2.6 NMIRAUFUNUAFIU
2.6.1 AnmduusvaInsnandednussulatitazannuyniiuvasgndn
MANsAnwIABIfuNansEnuTsInisRanalodeaiifisvesuususvgiidmane
AnuynuYesgnéuidednraaaudvinauosmissadulufianutudia msldney
muTuaonasiinisuiuiswesianssululdsaiifiovosuusuivgiieafunsiduiiuves
anédedomilndeaiifeifiuadestunsaud Tnelddeyanintas 60 Wouuu Twitter
(nSNQAY (2560 Aexgu1eu 2555 KaUTINgINTUIAAN T URduLS wasanuviuade
fnaludsuanfiunisildusinvesgnaagun (Liu, Shin, and Burns, 2021)
MnuIdeves 9135 U1uaning (2561) 1Rerfunansenusun1sdoasnig
nsratawyT nnsraafAedsaueaulatidhunsasnsmanla Wemidnadldine ayn
uazfinaamzyana danuduiudidsvandunrignitugndn wazanuinfrensidudig
nafuruRslatalndesdiones Gen Y Tutsamalne Snvianstiauendnfusidunmen
sm6]m'ﬂmiawlNﬁaé’mmaaulaﬁtﬁaa%w@mmLLdﬁiﬂﬁuﬁwﬁuﬂ nnsadraienn
afeanuanugniulundadue usnis wazasdualiunanAlasuiamal andauin
AuANf AsAeatsnianisnaindiededeanesulall (Social Media in Marketing
Communication) 3eduiaiunisifingenuion1snain wazanansaaileyanuyeafianisan
yavisnneusilalunsdesiguilaa (Lin, Swama & Bruning, 2017)
miﬁﬂmmmé’uﬁuﬁizmNmimmmL%MﬁamﬁummQﬂﬁmmgﬂﬁmmﬁaé’mu

soulatived GEN Z nuinnisuanspudnmiuluiuanuyniuresgnan 3 dnu laidandu
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N9AUANS 81508 wasNgRNIIN dAulniunud1du asuladinisunauedeyand
mudweiauifusian lunuervedudaianuianelaauriliiinfanyniulaainge

denunoulatl wasliufduiusaionissiula (eu13550 1AL wazTaun AnRain, 2564)

= 1 1

WReiuraIINNIsAnwINIsdeasnsnaIndinueeulatundamasienuyn N1 duA1vs
JnAnwraarvunantdsludsesmalng lainnisnainanndedsnuesulaunisiuiianinay

n1sidusnvesdusinainaiuaunniuns @A luuIn uageSurgniuyniuse

a

AFIAUAIMNUTIDNTNA LTINGANTTULALLTIIAUARD LTI $10ATBRAD (2562) nanTenulay

¥

Uszaunisalvesnisnatndedauesulatainainudediuludeya anududiudi n1ssus

-2

¢ a (Y

oA A o = a v o a
AIMUUNVDOD LLagﬂ?’]MUa@@ﬂEJIUIGULGUEJaQJL@'U ﬁ]qﬂﬂqﬁlﬂjaaﬁﬂﬂuaau‘lﬁu UNINaNUAINU

HNITUADATINANANIIURIgNAT NIPIUNSHEINTIN ATuNanely ANyl wazA el

Y Y

(Pallavi Bhargava & Satish Chandra Ojha, 2019)

A1NITTUNTTUNHIULNAZTIULAIIANTANEIAILFUTUS S I19n15naIn Ao deAll

soulauiliieidesiuarugniuwegnA Wil navontsAnwidiulnguan sl

'
a o

Austnansuiteyaanmsnandedinteeula danuduiusuasnanssnunisuinge

Y
'
1 ]

ANUYNTUYDIRNAT FensAnwituaTaliiignsmneiagnaaeuauduTusAInaluuTun

9 9

' Y a a [ L3 A+ a = o & a A A
“UENﬂq&ﬂigeﬁﬁﬂif}‘\wﬂﬂﬁNa(ﬂﬂm"'ﬂ‘Ug‘WﬂJﬂ’JEJ/LG]‘EJ’JﬂQﬂ’]Li‘R]EU IUﬂEQLWWLLﬁg‘UiMﬂJ‘MaL‘W@‘Vﬁw

azveuliiuddninasinnisnaindedenuseulal Mineateatuanuyniuregnaise

£ [%
a v A

AsauA veanguidmungfngn? AuluewITeitnseuuRgin

nsnanndedsauaaulal Ny AUENHLYDIGNAN

(Social Media Marketing) (Customer Brand Engagement)

aa

A7 6 uansaLuRg LT 1 nImandedsruoaulat] TBVENATIUINADANUKNTUYDINAN
2.6.2 Amduiusvaansnandedenussulatiazamurnsdud
31nnsinerunuImyiaudlananssnuvesnisnatndediaueeulatiied i

AMAIYBINTIAUAIMAZAUANARTIFUAINAYTING I Aanssunismatndedenuoeaulal

Usgnauaie Auiualy n1susulssazUinaoun dawalagnssmeannuinansIaualay

dvswamsdensonuAnTduflasamlindalunsdudidudenars (Reham Shawky

Ebrahim ,2019) @0AAa9iUNISNAaULUUINABININTSUFBNANNSHA N FRdIALDaUlaUN
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Yaa a a [ 1 1

SusiiBvanauinegaiiduddnse AuAnTAUARRRUSIAANILLUTUARINEUSINAN LY

L] o ]

lgBradineanuyningideenvusunlugluia®@e (Lamberto Zollo , 2020)

nsfnwn1ssuiauAmsduRkarnsnanudedinueeulauniinadiunsinaula

¥
I~ a 2

FoluNAn AU 91UITESUABAR AU N1SAANAEEIALRBULANYY 3 8IAUSENBU ABNS

L4

doa1suanmeuuy word of mouth W1udedianvsedind lavaneeulal wazguyuseulail

4

Tn8naaNUIToLandliiuIINIsna1ndediruaaulain 3 assUsznaudiNanani1ssus

&

a Y 1 a

AuAMTAUAEUTIA wasinaliguilnadndulatoduiriiuteimniseeulal (3dud ek

NyUsAnd, 2563) 1ngfl Seo and Park (2018) na1viNaNITENUYBINITAAIANIUTETIAY
5 v/ 14 ' [ < LY a Ay o 6 LY 7 =

soulauilusenoumieduaqlidnaztuy auduiis, nsuduius, nsfuianuides,

N15USURAUULRNIZIAERY hazAduuadelnuduiusLasNanSEN ULTIUINAUANAN

[

ATIFUAT WBNIINUNITANYIAIUAUITUTAMAINITIFUAIVDINGUIAMAIYUVUIINIAN WA UG

WUINHANUFUTUSTIUINLAZHAN TENURBAMAINTIFUAIINENd A lounodUsenau

AUNTUTAONTIAUAT , AINTUSNEITUANAINATIFUAT, ANUANFALUATIAUAT Loy

Y 9
o w a

AMUaNlgINUATIAUA et EA R N9EDn (oLI5Ta 819an , 2564)

<

A1NIITUNTTUNHIULIZTAULAIINITRANYIANEURUSTENI19N1TIa IR Ao Al

i 1

soulauifierdesiugueivemsndudn wull wavesnmsfnuaiulguandliiiiui fuslae

Psuiveyansnaindedinseeulall HBninanistuinnAnsIduAuardHANTENULTIUIN

Y

v L3

Aandndn Fan1sfnwiluaseliiignyinanegnagauaudunusainaituusunvengy
Usznsfuslnandndudivsniinafginsdusagy lungammuasysuama/iiefivzasviou

Tiwiudadninaainnisaandedenusoulal fidauisederaiunua1vensdudl 29

o £

nasdmnefengtd deluaddeilwsaunagiuin
n1snandedanusaulal H2 AMAINTIAUA
(Social Media Marketing) (Brand Equity)

¢ aa a

AT 7 UaAsaNLRgIui 2 nsnaindedinteaulatl 18vEnaATIUINARAMAINTIALAT

2.6.3 AMUANRUSYRIUTTAUNTAINTITUAILAZANURNRUYDIGNAT

4 a v . a a o I '
NUszauN1TalnI18uAI(Brand Experience) n1snnasiuslnandnimailnge uag

[

nsuUstuldszaunsal naInsusnANansue Rlanudtaulanudedsauesulall duasy
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ganamsizausadndauludiwuunluszeznaidusings Ussaunisalvotusun
Usgnaume 1) Uszaunsainmeusyamauna 2) Uszaun1saineensual
3) UsZaun1sainanginssy 4) Uszaunisalmaley

5) Useaunnsains1auasuanudunus (Brakus et al, 2009)

s o

FeuszaunmsalndiaualudensuaiiBauinuagaufianelatugailiinauynity

5¥N319M91dUAIAUEUTIAA (Kim & Ko, 2012; Schmitt, Brakus & Zarantonello, 2015)

a [y YA

WL fURaanSgaUsEAnYuasunAulayiuativayuiaiauanimuavadlinauiifinuas

Y Y]

guduiiuaskaansnanvesnuyniugnAfugnsukusualsesily Facebook Liveais
HNNUTENINGNALAEATIAUAT HaNMSANYIkanderuddg eI suusivignAdula
Usraunisalnsduduasiigndwdstiulsgaunisali@auiniugilentalugnansedusg

uona1nil nan1sAnwdmuindediatesulatvesiusunilunisludemianisdeasidfay

[y

anAladuiaiuuusud uasnugneWuUsEaunNIsalgnisasananvalnionuUserivla

Y

Y b4 Y %

wananiuszaunisalnnusuaneulviduanmvilagnAmniy (Reham Touni, 2019) wag

Y

Y

NNANTITENTATIANgIRUTUgnAH LU sEaUNSalvesgnal A ulindavesgnn

LY

wazAuitanelavesgnAludulaii@enuiiuszaunisalvesgnindmasianiulinngdaves

anA1 Uszaun1saluesgnmdmanandiuilanalavetgne UsraunisalvesgnaAdasananis

Y Y

1 '

asneAnuynituiugne (Dicky Syahputra , 2019) MsAnwALduiusIEninelseaunisal

Yo IAUAMAUANNENILYRgNATIdmasanusdlatodumnIdifnuilaulus nan153de

s 3 ! a

wandliiiudn Ussaumsaluasuusugdinudideysegsianisasisusyaunisalinligndnddn

9

' o
faa o

Nlasuuszaunasalffnmasusramauia(Sensory Experience) M199153 0l (Affective

Experience) 1199 # N 55% (Behavioral Experience) wa g 19U gy gy 1 (Intellectual

saa v

Experience) vibvianAinainaliniu mngnadidszaunsalnanunisidnsduadseiivla

(%
1% v YV

TuduAuarusnisaviludanuynituvesgndn Mennun1ssuien suniuasngAnTsudaavun

a 1 o 8§ Y a & & ~ Y v o v a v o ° |
V]ﬂa’]'ﬂll']uf\]gﬂ/l'ﬂﬂLﬂ@?‘l'}']ll@]ﬂi"\]"?j@ LN@Qﬂﬂ']gﬂﬂllﬂiﬂll?ﬁ]‘iﬂﬂﬂrﬁisﬁmiqﬂu@quu 'ﬂ]uu’ﬂfu@

Y A [ v

a1sualdsuanfagldnatluivuiuiu gndAfinuassndnilunsidudininiu (vanes
NIAUDIFU, 2562)
NMITIUNTILTNIUNNzTUlA N s AnwIANduTLS SEnI U sEaUN SRR AN

MagatesiuANuNuYeIgnA1 nud kaveansinwalnguansliinui guilaanlasu

;Y |

Uszaun1salngndus aunsndadnsnanenuyNuYegnaT WagaIHanIENURonans i

[
a

Fan1sfnwluaselliyniaanenagnaaeunuduiusainaitluusunveainguuseving

Y a a o ¢ a o+ a4 = o & a A A 1 DA
QUﬂﬂﬂNﬁﬁﬂm%‘uz‘wmm‘EJLG]EJ’JﬂQmLiR]giJ SLUﬂ?QW]WLL@%U?@JW%@LW@WQ533V]QUIWLMUQQ/
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ansnaanUsraunisalnsrdua Nanunsadamatuaugniuvena veenguidmvaneg

(% [
[ (%

AINETT AIULLITEUIIRTAULAFIN

Uszaunisalnsnaui AURNWUVDIGNAN
H3

A 4

(Brand Experience) (Customer Brand Engagement)

A 8 UaAAANNAFILT 3 Uszaunsalnsdusidvsnalieuinseanuyniuyesgna

2.6.4 AMUFUNUTVIUTZAUNITAINTIUAILELAMAIYDINTIAUA
MMsAnwIANLduTussEIssraedednnesulatiulszaunsaivesuilan waz
unumanAInAud Tuduiunduuusudugmsesulativesmuinuszaunisaliusudd
ANNANTUSITIUINAY AuAITIAUReEnsliTad Aty (Zollo, Filieri, Rialt, and Yoon, 2020)

nsfnwUsEaumMInasdua1veduslaatudiayeoulataiunsoimuinisiuing

Y

duAuazAuAmIdumvegnailiegralsludsemaiunudn Ussaunisalvensndudnd

wansynuesilfoddiynsaianequafupaufkagmnlindalunsdudi daais
Uszaunisaluusudluileandudsddnlunisusulssluidavan (Yu and Yuan, 2019)
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AINETT AIULLITEUIIRTAULAFIN

Uszaun1salasdudi a ANAIATIAUA

(Brand Experience) (Brand Equity)

AN 9 UARIANNAZIUN 4 Usraun sainsnaumasvsnaiieuinsie AuA1veInsIAUM
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Uszaun1salduynna Tayad
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Papadimitriou, and Parganas, 2018)@1/16wa@mm1/13mmuﬁm iugmumiumuaz@mmw
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YDIUTENVUARONYU Kerry Express Tuluangunnuniuasuasdlmdiuiaunuimvesniny
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(Customer Brand Engagement) (Brand loyalty)
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ANUANARBATIAUAT (LWEI I, 2563)
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duA1 (Khadim, Hanan, Arshad, Saleem, and Khadim, 2018)
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(Brand Equity) (Brand loyalty)
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(Social Media Marketing)
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Brand Engagement)

(Brand Experience)
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ANAINTIRUAY

(Brand Equity)

Al 12 NseULIANNNTIE (Conceptual Model)
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ASANWIITYEDY UNUINISAAINERAIALDDULAY kazUTeauNISaInNS1AUATNAINE

[ [

ABAUANALUATIAUAHIUAIIURNTUYDIINAUALANAINTIAUAIVDIN TN AU U nil/

+ a4 = o & | vala ¢ a ] A v v
ﬂ'lEJW]EJ'Jﬂ\Tﬁ']LiQE‘U Iﬂﬂgﬂﬂﬂwqﬂqﬂamﬂﬂiga‘Uﬂ']iiu‘UﬁIﬂﬂ LLagLﬂSWULmuﬂﬁﬂﬂu‘quﬂ@%a

a

Neaturdndasiiiugemndediauseulal nsfnwiilunsifedlsinalaglideya

a |

Uguqd (Primary Data) lnelduuuasuaiundu wiesdelunisiiusiusiudeyasinngu

<9 Y 9

(%
[

v ! = Aa v o L3 o ada o a a v =
Mo81e Fududsyrinsniimslddedinueaula Inedvunounwagisnsaiuniside el
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[ ¥
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Usznsiuuueu nsfnwluasel azldnsimsiziiuudiaesaunislaseasny (Structural
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d1915UN1T AATILAEUNIS (Path Analysis) A 10 111999623899 (Indicator) ©soAILUT
#9un® (Observed Variable) @9tun15ANETTAILUTHEII1UIU 5 §7 USENBUAIEY NNSAAIA

dodsnusoulaul (Social Media Marketing) Uadeni1sasisuszaunisalnsn@uai (Brand

o

Experience) A11MKNAUYBIQNA1 (Customer Brand Engagement) @mﬁﬁmi’lauﬁ’l (Brand
Equity) WagA1uAnNALUASI@UAT (Brand Loyalty) wagi@diunusdunaiisdu 37 éa windu

370 (37 x 10) f9g19
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FWeTermuangudusiieg1wuuanIi1zas (Purposive Sampling) Wiudayavinyarad
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Y
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3.2.1 ﬁﬂm%’ayjatanms (Documentary Research)
lAgN1TANYIAUATIAINBNETT N119IYINT UNAIIN MTENT INeTNUS Auiinus
F19 9 $1891UN15IE wardeyadndumesile Fudunssiusunsloyaseaulgunl wag
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1. A szAumMTinteyaussinnuutyaji (Nominal Scale)

2. @nugnn seRuMTIndayalszinniuvialf (Nominal Scale)

3. 91 s¥AUNITIndeyaUsEIMIesa1diu (Ordinal Scale)

4. seuMsAne seAuTInTeyaussamniesanu (Ordinal Scale)

5. 973 szaunTsindeyauseianuddayals (Nominal Scale)

6. M¢ldladusaifou susumMsindoyatsviamiSesdidu (Ordinal Scale)

7. szggiianlunisiinldinsednedinuesuladseiuszdunisinteayalseian

Se9a79U (Ordinal Scale)

8. ﬁwuiﬁ%’u%’amﬂaﬁnamﬁmﬁummsﬁqé”]L%EUsifluéu'aqmaau"l,aﬂmmﬂﬁqﬂ
(Nominal Scale)
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wuuianiseaindeaisesulail (Social Media Marketing) wuugeuauildinszau
ANNAAWILNIfuNIRanEuEednueaulatndwanonsinduladaurnil/naaineang
d11595U (Instant Noodles) 91nUszannsillddedanueoulausus wanfeudoyandnsioe

Taiauduiy 4 teman Wneusuunain dadatd nsadnauysal (2560)

a [

WUUTRUTEEUNITINIIEUAT (Brand Experience) Wuudaunuildinszaunany

a Y v

AniuAefuUszaunsainsauaiduUsramduda anuensunl AIUNGANTIN , AU
gy wagauanuduiius dvemaiudiuiu 15 dadianu neusudgaunainnisia
Uszaunsalns1dua1ves J Josko Brakus et al., (2009)

WUUInAIURNHUYDIgNAT (Customer Brand Engagement) wuvdeuauile e
syAueLAMuAE T UANLNTUSYssanATiTlFon AU Tfefnmdiuau 5 defn
Imﬂ%’uﬂqqmmﬂLinda D. Hollebeek et al., (2014) twaz OYTIP (2020)

o ' a 1 . 25 v [y a <@ a [y
wUUInAUAINIIAUAT (Brand Equity) wuudsuauildinsziuauaniiuiieaiu

q
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a

Lusa waviinna Insvasuaagal (2562)
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PIUUA RAINUUIIU hUVEBUANUIB115NUTNEN LBNINTUNDIAINUADAARDIAINY

ATOUARNTBIAINNN WA INUTEAIA DU |aTAIMLITALNIIANUNIYIVRITDAIN1Y
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= a
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dy a a v o | Id v a Yo
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FoussatuingUszasduesnuite ausaiuuuaeumuiiadnstualflunsiseld den
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Ya v o
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yhupsedeuaTismsmiion (Content Validity) Tneldduilauaenadas(index of
consistency: 10C) wanuiierauusazdoaunsoinldnssiuidom Sagusvasd lneynde
Fnufieiniu 1 uansidermaudienuifismsadaden

3.4.3 MIvnANANT ey (Reliability) vesuvuasuay Tasnistirdeyailliann
wuuasun1u wmataudesiu Tneléisnsvmarduusedns wearweansouuin
(Cronbach’s Alpha Coefficient) Faf17nu1zauna58 Asand 0.7 3uly (Classics

Cronbach, 1951)lAgilgnsn1sAUIUAIL d1N1S
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k-1 S2

Tned 04 Wy Aeudesiuvesuuudeuny
k Wl uudeluluudeunny
?21 Sl-2 WY NasINYesAATLuEANwUsUSI T
51890
S uwmu AvuuumuLUsUSTIMUBILUUEDUaNY
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v @ o

Farn O axdlaninfu 0.05 wazdmuasyiuTeddyd 0.5 wiorudeiiunsadnd
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(Classics Cronbach, 1951) Fensm1AAuLdesiu (Reliability) Yo uUaBUnlagITeld
YuuvdeuaufiiIun PIrsgiiiauiiswsslunaaaddiulssensifinnsuilaauas
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AU NUULILUUEDUNNNNIYIINISASIAERUAIAIUTBLUYBLUUEDUNY (Reliability) lag
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v € a1 - s D

Al wuuinnisnaindedeaupoulal darindu 0.802 wuuinUsEaUN1TAlRSIEUATAN

Y a0 1 Y a1 I

Wiy 0.801 LUUIRAMUHARULDIGNANHANYIIAY 1.0 LuuinAnAINTIEUAIEAYINNY
0.871 uazuuuinauinalunsduaiiainiu 0.872

3.4.4 A5ASIE IR USENBUE LEuW (Confirmatory Factor Analysis : CFA) Wie

IS (% 3

gudu ssrusznavvasivinduluwansenged (Byrne, 2010) Melusunsudnsagunivaia

douansliiiugn dauuuinvesnisfinuridadiinnuaenndeiu Tnguszasd 910y
ANTUNITNAFOUANUAURUS T8NINAILYUTAIENITIATIERaNTURUS LuULeSaY

(Pearson Correlation Analysis) Faidunis Jiastgiaanuduiusseninedanydsa Tolu

v IS LY.

nsAnw eUszdiuidmuusnimnldlunimegeuniu nseuwiAnilauduiusiugann

£
S vav o Y = a1 v '

Auly wenanilidedadeamnaasy Variance Inflation Factor (VIF) @3aasiidndasndn 10
WalanaliiuInswlsdaseAldnensaifnUsany lufianuduiusiu (Hair, Black, Babin,

& Anderson, 2010)
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AI3EiN1sANTuIdelagTuAusABuna1AY 2565 D9 Wiau guieu 2566 il

S282aUNTALTIUNY AR5 1

AN5197 1 WAAISZULLIANUNNTAMEUIWITY

o a LO Ln L0 Ne] Ne) Ne} \O Ne)
ANTANUUNTT 0 O | o | 0 0 o 0o
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1.9,

y'y
v

1.ASNUNIUITTUNTTUTNYITD9

v

2.msivuatgniluniside

A
v

3.9A91NIASI519N15398

\4

4. 3nvwuvasuandlun1siag

A

< v
5.LﬂU“UE]3;IJﬁ

v

A

635 1evveYa

v

A

IS a v
7 AYUINYIUNITIY

\4

A

8. UNAUDNAIINIY

\4

3.6 TUMBUMIAUTIUTINTRYS

ﬁm%’wﬁumaumﬂﬁui’miwﬁﬁaga WiaAnw09dnsSnaann1snatndediruaaulall

v A

HadonsadrsUszaunsalnsdud fleadtanunniuregnan uazAuAIYIRTIAUM 7
dswarionnuasdnAnddenusud vesuilnanansusinansasiugnil/meifoifsduiagy
(Instant Noodles) anUszvnsiwginssuiaeuilnandnfausiuznil/iodeifadusagy
o1wnsAsdSagy wadldFedinusaulatiivg wandsudeyandnsiosi

3.6.1 {ideinisiiusiusiudeyadnnngudiedns Inenislduuvaeuauriussuy
goaulatl (Online Survey) aduayunisiiuteya Faldnsasreuwuuaeuaulu Goosle Form

3.6.2 fAvedniumsuandreuvuasunulusussnnsiinslddenasdsaneeulay
fmgAnssunisuilaauazinsuanivdsuteyaifeaiunaniasivevil/medeitadisagy

Tagnislduuvasuniuniussuy ooulatl (Online Survey) Wun1sasrswuvaeuainlu
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Google Form ajuglufiun1suanuuuasuny dmsuuuvasuniuesuladfiduladinig
uaitoulalussuuliszananeuldifies 1 ad

3.6.3 {Afeldsroznarlunnfunusuuuasunuimunyszanm 2 §Uas 3
AI38TIUTINTeYalng AATaINUAIMINEANU TN NVRIFINUS

3.6.4 {I38ATINEOUAINALYTUATUMIUTBIUUARUIURBWYINMTIAT e Ty by
fusioly

ya o = ¥

3.6.5 #3dufinwrAuAItoua wuIAAMINgIT9IINUTTY f151 vilede de

Y

a a a e A A a v A a
BLANNIBUNE LLAaLLaNA@ITUNLAYIVDILNULAL

3.7 M3nszidaya
mnmsfununsdeys (idesuiumamseseuniugndeuassiunsudunoy fil
3.7.1 ﬁ’]LLUUﬂaUmuﬁlﬁﬁ]’]ﬂﬂﬁju(gf’saEj']ﬂ‘lfl"(‘l‘lﬁu@]ﬁ’]L‘ljuﬂ’lﬁ?‘Ui’JllLLaWﬁ’Jf\]ﬁ@Uﬂﬁm
gndasdnads
3.7.2 Bingntayaniulszansatansuaineuwuuaauny Ingldaiingsauun
16w N15wanwas ALA (Frequency) wavsoeay (Percentage)
3.7.3 TinseissdumnaAniiuvesineuluvaeuau eAnwidssyiu msnainde

=

dernoaulau Usgaunisalnsndun) ANURNIUTEINAT AMNAINSIAUAT LagAIINRsNANG

'
a

Tunsnduinandusivend/Mederfduiagy dwndumsineiluanuveada de
Tusunsudnsagy Taeldadmnssamn eun Anade (Mean) wagdrudssuuunsgiu (SD)
3.7.4 1NU9YANRUUADUATN UIHENNUIANYAUUTLANNITIAFINUT uae
duflunsiinsziludiu veeada meldaunsudusagy SPSS uag AMOS LitoTinsnzi
ANNTINEIIN MSAUINATRAR nATNISIATIUY FegasnsmANLniNwesiuns

AAYU Rail

AZWUUENER —AZUUUAER

AMNATNOURTNIATUY = —
IUIUYY

[

198929AUNINPUNSAATUANLNSALNLwUaALvIne e sadl
AlLafgaLs 1.00 - 1.80 NEANT  SERUleLVan

ANLRRYFILA 1.81 — 2.60 UUIYAIINIT  SEAULBY

ANRAYFIA 2.61 — 3.40 UUIWANUIT  SEAUUIUNANY
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ANRAUAILE 3.41 — 4.20 UUIYAINIT  STAUUIA
ALaREsA 4.21 - 5.00 MEAMLI SEAULINTIEA
3.7.5 ANSIASIENANUAUNUSTENIN99US tneldaifdudsyandveaniasdy
(Pearson’s Product Moment Correlation Coefficient) Lﬁawmaatlﬂmauﬁ'a%mﬁ’sLLUiWﬂ(;h

v
¢ v A

Insfiaununevesdyanual Al

X MHNen9 ALade

S.D. viangds Adudsauunnsgiu

T e AadaNlluNSRIITINITLINKIIMUUT

F e Aaaanldlunsiansanniswanwaswuuen
SERRERE sERviANTId A NsEnaA

* AU Teddannsadnfisesu 0.05

r AR a5 ansanduus

MsfisanmdUsTANSanduiuS sedunudumuSldduUs AnSanduidiitesdu
(Pearson’s Correlation Coefficient) Tun193taszianudunussenIednusanee lnod
et sprinasulsehneg Tnginasiinseiumuduiusues Hinkle et al. (1998) fail

- 0.90 §i1 -1.00 visneds dauduiuslusyivgunnuasiianianssiudiy
- 0.70 9 -0.90 vueds dauduiusiusyauguarifianansaiuiy
- 0.50 14 -0.70 w1 dauduiusluszAuUiuna e dvnAn1en iU

- 0.30 89 -0.50 My ArnuduiuslusEAUALALIRANINTIN LT

'
v o

- 0.00 849 <0.30 w18 TeuduiuslusEaUANU NWALIRFN19IR SN UTY

'
v o

- 0.00 949 0.30 vianefe danudunusiussaumUINLazIRFN1REINY
- 0.30 94 0.50 viunefe anudunusiuseauaka lludanwfelnu
- 0.50 84 0.70 viwneds Jenuduiusluseauirunanawazluluianiamediu

- 0.70 §11 0.90 e Fauduiusussavasaslulufiamadieiu

- 0.90 fi4 1.00 e IAnuduiusluszauasnnuaylvluiirnasieniu

a

WWSDINUNY + KN30 - NUIF1AVANANUSEANTANFTUNUSAIZLAAIDIN ANV
ANMUFUNUSAIT
= = P= YR a a ) ) ~ A
r daamany + vaneia nsianuduiusiulufianafeiu @uwdmmidiaigs
an fuus nilsagilanga)
r §AunNne - vunede nsdanuduiusliuluRan1amsaiudn (Fanusuiadian

a o =% a1 0
g9 9NAILUT NUIAZNAIAN)
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3.7.5 MIlATIEANUMInEaunaud I un1TIATIER SEM

NnlAseaine Feannsaduniinsesiduusluguuuureansieszsidunis (Path
Analysis) visedinritlademmgradns dwiudadanldlunsasaaeuniuaeandedues
foyaidaszdny uazmslianzidindsdiu (Mediator Variable) WilafnundviEnadeuiu
31n#uU58a5¢ (Independent Variable) U8 siuusnu (Dependent Variable) siials

A5 ANASNS AN AUFURNUSIENIN9ILUSDasEAUAIUIAUla g9t A UL

£%
=2

899U

1. Aila-auwAa$ (Chi-square Statistics) Aa AadANLENAdUANNRFIUNIEDRRA
1 & o v a0 [~3 6 = ¥ v 6 1 v 1 = A 1 Y]
31 Aedfuaiy aenadedinndugud wiadilndaud A1 p agdeawInNnd1 0.05 Jshednda
wuuliauaennded naunfuiuteyaidalsydng

2. fgllseaualIldenmaninaunay (Goodness-of-Fit Index: GFI) A®
DNSIAIUVBINARNTENING THNTUPINNADAAABIINAUUABURAENAIUS UM UUAUH AT
ANUABAAABINBUUSURILUY AN #9d GFI 98AD9lAININAIT-0.90 wasonAawil GFI 893@n

1nd 1 10 uansilumadalianunauniy denndesiudeyaliausyintlusdeas

'
v aa o

3. pilauaanAd asdNRUs (Comparative Fit Index: CFI) Wusadinwauimn
970 NFI w84 Bentler and Bonett (1980) tnga1 CFI mandiAnsenang 0-1 dadienlng 16 0.9)
LERIIFILUUALALNAT Y donnqediuteyaidaussing

4, AInvedAlRRBeNdidedUanIuARIRIARULINSE Y (Standardized
Root Mean Squared Residual: Standard RMR) JuAUeNAIUAAINLAREUVDIFILUY WIN
fiAntiaundn 0.05 kansd1 iy wuulimsaenadediutoyatiaUsedng

5. ﬂ'wmmﬂmmm?iauiumsﬂszmmﬁwwwmﬁma% (Root Mean Square Error
of Approximation: RMRSEA) lusnitusuanisnaslidenadeswessauuuiiasnsduiuimm
o .

3NGANULUTUTIUTINYDS USEVINT B1NA1 RMSEA 1171 0.05 @RI fakuULAI13l

donndesiulayaidasedny
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M31 2 asuAdvilnuaenafevetliaa(Hair et al., 2010)

AYUAINFDAAADY

LNEUNNITNANTUN

A1 Chi-Square statistics

A1 p-Value > 0.05 wangI1luLAadn21y

WigauuazdonnnediutayaidaUseing

A1 Chi-Square/DF

JA1tesnin 2 ¥SeauaunIN 5

LY [y v

ANRTUTTAUAINUADAAADINANNAU (GFI)

TA1521319 0-1 n1nAIALAa 1 (>0.9) Ay

wanedlunanUaLLigIudennfIiuteaya

% s

FaUsrINY

o—

ARULiAINNADARADINIUSULAD (AGIF)

ff1581719 0-1 MnA19lng 1 (>0.9) 9
wanedlunamuauNAgIuaenafeIiuleaya

BaUsEIN

ANSINYBIANRAYN1AIADIVDIAIY

AANALAREUNINIFIY (RMR)

AN9EABIRINIT 0.10 FIDNNLULARNLIAN

RMR 84#aandss (<0.05)

AANAaAAdeulun1TUSENNM

ANNN51T0 DS (RMSEA)

ANLABIAINIT 0.10 BN LULARNLIAAN

RMSEA Besunndaf (<0.05)

6. NTIATERAULAFIUNITITEMBUUUTIRRIENNTIATA319 (Structural Equation

Modeling: SEM) iiafinwnasmanuduiusuedlassasiesmudsnmuanlalunisinungadl

Fawvuaesaunislanaieagldieaiuisarudniusseninsinusateduusluguuuy

% s

YBINT BATILVIEUNI (Path Analysis) ¥383AT121UMAgNadNS (Hair et al., 2010)
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uni 4

¢ Y

wamﬁmiwzwaga

ASANWLSBY UNUIMNISPaNndedinlaaulall wazUseaunisalins1dumnainasa

a

ANUANATUATIFUAKIUANUENITUYDIGN AL AMAINTIFUAVDINEN ST UL/ gAY

o)

=% o & = & g = a a v 1 = = = vaa vaa
ﬂﬂﬁjlﬁ"ﬂgﬂ N5AN UL UNITANYITIUTU ﬂﬁjmm'ﬂ@ﬂqublmuﬂ'ﬁﬁﬂ@'] AB Q‘Vlll nu

eX2p

Uszaun1sallun1suilng suuazwanideutoyaninsdueiveni/iefeindnsaguniuns

doaseaulal] 31uu 400 AU InsnanisAnwIkUteendu 4 d1u sadl

'
£y

daudl 1 wan1simazideyaiiluvesndusiodis Tnsnsitasesideyalagld
TUsunsudnsagy Useneusae adfiganssaun (Descriptive Statistics) ilen1AI1ud
(Frequency) uaziovag (Percentage)

duil 2 nansiiasssideyadansesgviuvyasuas Tnen1siinzidoyalanly
TUsunsudusagu Usenouse anmidanssauun (Descriptive Statistics) Ll ona113d
(Frequency) uaziovag (Percentage)

Al 3 naneziteyasEAUALAnTuYeIusaziLYS LRvafunsuslan
wAnSauruEnll/muifeIisdniasy (nstant Noodles) Ussnouse msnandoaisesulal
(Social Media Marketing) , Usgaun1sainsd@ue (Brand Experience) , AURNTUYDQNAT

v

(Customer Brand Engagement) , AfAIASIALAT (Brand Equity) wagad1usinalunsidusn
(Brand loyalty) A A1tads (Mean) wagprdauidsaiuuuinssu (Standard Deviation)
52099 wan13 e sIvANduU sz AnSanduius Tneldadulsranianduiusifiosdu
(Pearson’s Correlation Coefficient) lun153tAs1giANduius seniediwlsdasy
d1ufl 4 nan1sIAsIzvsusnaves n1snandeaiseeulal (Socal Media

Marketing) , Uszaun1sains1due (Brand Experience) , AY1UKNTUYDI8NAY (Customer
Brand Engagement) , ARAIASIEUAT (Brand Equity) waza1udnalunsidua (Brand
loyalty)

4.1 #an1SATILIAANITIA

4.2 4an193LAT18ALULAalATIA319 (Structural Equation Model: SEM) e
Wsunsudnsagy iodmvianuduiusvedasiadrsvesiulshamueildlunisinumads
i Fsuvusrassaunisinseadraasldifieasuneanuduiussenineiauusuanedudsly

(% s

SURUUDINITIATIZAEUNT (Path Analysis) nTeTias1entdadeivnguadns (Hair et al,,



2010) omnuibansenulumsieneiasuannateys givulamundey

va o (%

AWINIADR

Y

b dl o = U dgj
wagsuusnlglunisiausnanisinel feil

SM
SM1

SM2

SM3

SM4

BE

BES
BES1

BES2

BES3

BEA

BEA1

BEAZ

BEA3

BEB
BEB1

BEB2

YU

YU

YU

YU

=
KUY

YU

YU

NI

PGIIAN
FMRAK
VIR
VIR
FMRAK

YU

NUIYDY

YU

NUIYDY

nsnandedianeaulail (Social Media Marketing)
vinudnlinnuaulalavanuzwil/ieieanadnsagy (Instant Noodles)
PNAIVLDIANITazBnduAATU I

| Y] 9 ° ° v ¢ & a a v N
‘Vl']u&lﬂ"ﬂ%ﬂiﬁ/ﬂﬂqLLuguqﬂqﬂaNﬂizﬁUﬂW§Mﬂ7§%@/Uﬁiﬂﬂﬁu@qU$‘ViN/

+
+

mmamﬁaﬁ%%gﬂ (Instant Noodles) H1uned@esaulatlsznaunig

[
v a

Anaulate
viudnagfnniudeyan1sinsandndusiuenil/nemeinsdnsogy

(Instant Noodles) Avinuaulanunsdessulatiiisusenaunisaeaulaie

=< o <

viufindnAIvenideyatneafiuugnil/iginedfad1i5asy (Instant

17
A 1

Noodles) 91nduslnarudoseulatiiinanen1sinduladevevinu
Uszaun1sadns1@uAn (Brand Experience)
Usgaun1sansuszamduda (Sensory experience)

al + a = o < a o a a a v
Ugnil/ieigInadnsasu andum X miiudenuslaa anunsaadieany
Usziulaueenauin Siladula ndu sa darnuuiniu W30AINIAN
DU VO
1 1 ~ + a = o I3 a ¥ a = a |
yinuwuIUsvil/medeIanedisazunsduan X avnudenuilaminaula
1 a 1 a + A = o < a ¥ = I a
VUARIUEVE/metReIneEdisagy andum X Awalavinilunisusion
Uszaunisainisesual (Affective brand experience)
Uwﬁ/ﬁamamﬁaé’n%gﬂ AIAUAX TBVENaseanTUNkATANIANYRY
i Tumsiiende, suss, N1suslan Wuduy

a + a = o < a ¥ v 1 =
vgnil/mgiglfsduiaguasduaiXannsaliuuiilaniulunisien
Uslna

al' + QT d! o @ a ¥ ) Yo =4 I~4 1 d" [
Ugnil/niglieinsdniagunsidui X vinluvinuidnidudiuniledu
AsIAUALAR
Uszauni1sainianginssu (Behavioral experience)

A+ = = o & a v o ac =
UgnIl/MeRedNedniagu asnaus X wnneiuisnisusanaznisusiaaly
INUTLANTUVDIVINU

a4 a = o & a 1% [y ¢ '
Uz‘lﬁiJ/ﬂ’J‘EJLG]EJ’JﬂQﬁWLiG\]EU ATIAUAT X WgAUNSUSINATeIYINY



BEB3
BEI
BEI1

BEIZ

BEI3

BER

BER1

BER2
BER3

CBE

CBE1
CBEZ2
CBE3
CBE4

CBE5

BQ

BQ1

BQ2
BQ3

=
YU
YU

YU

YU

YU

YU

YU

=
KUY

YU

NI
YU
YU
=
MU

NUIYDS

YU

YU

YU

NUIYDY

YU
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anunsathuusiaalutinuszdniukazwainvanglonia
Usgaunsainstyga (ntellectual brand experience)

A+ a4 2 o & a v A a a v
Ugnil/mglingfadnsagd asnduan X Miiudenuslae a1unsaasviay
SadgUNNAIINAAYDIVINY
n1suguilarvesmsndusidyienseduauAnaseassAveainy Wy

a % dy v & = -] 1
NSWANEN, WWednd visensthluusenauemsiuysiige

P cT =% o & a v I3 a v da v
Ugnil/mgieinadusagy asduat X Wussduandanunmigly
ANAATOITULAZEINITONDUAUDIAUADINITVDIVINU LU N15lAass

a 1 [y '3 1 ad Id v
savAluale, ussiunuuln, 38n15U5e sy
Uszaun13alns1d3uAINIUANEURUS (Relation experience)

& 1% a g = o & a v o q v i v I3
nsdugneugnil/memeined 15zl andun X iliviudesnisidu
drumnilvesuruninduat vseddiusulumarewmaduaidl

' = Y. I3 ' = 1 a v a a v &
vinudauddninvinududiunisdunguasndngusinansduil
nsugnaduilaavesnsidumdvitlivinuidnldlaaien Welingy
Huslaanilaauveuividiowriny
ANENTUYBIRNARENTIAUAT (Customer Brand Engagement)
AUFANDTUNRMIAUATNIAMAT WarInqUIzaIAveIngIdUAT
dulinfans1duaiugudaeinmisuslaaueswil/Mededndisagy
o Yse a [y a v d‘ 1% a A+ N =% o &
Auanieuaniunsdualiugdelinmsuslnavevil/igReindnsagy
U Y a A Yo & 1 A P S = o &
auzanaLlelasuuseaunisalingqanmisusinausnil/medeinedisasy
PNATIAUAT X
Weduld ¥e, Uilaa useeglungduaundnndun dudinasldisosugnil/
+ ~ =% o & < ] | a <@ = v = [
memeIned15asu Wudmsulunmsuansmudaiiuielane uiieliu
AFIAUA
AAIRIIAUAT (Brand Equity)
nsdydanvalvesusnil/ireieinsduiaguniiudenuilana fina
Inatau wazviliandnladusegied

' dy = ¢ a4 a =% o & a 1% dy% [
nungBanIeusLnAUEVil/MeRgIndusagy as1dua X hdudsedn
vinudenuilaa venll/mefeanadniagy as1dud X mszdulad

A1UNTONDUAUDIANUVOU LU ALY B398 vawiulatduasned
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BQd  wwnefe upwil/Meidnifsduiagy andud X Sanslaawulusuannin sani
U310y UagsIAegeATUaIu

BQ5  wwnefe uywil/muiieifsdnsasy andui X Sanumeinuvessuiuun1sussy
wazthulsemuidleussgn anunsaasvioun mdnvaiifvesinule

BL  uu1efle  Anudndlunsiduai (Brand loyalty)

BLA  Mu1gid ANNANANATeYiAUAR (Attitudinal Loyalty)

BLA1  vnefl vihuazénsiendnttusiugnil/meifoatsduiagy amnnsdud X faudin
sinansnusiBvioduniinunwlndidsty

BLA2 wanedls  viuBuduusthlEBulidenandasiusnd/medifsdisagunsaud X

BLA3 yanefe  viuilmwd winlatenfunansasivyvil/medoafdusagulunsnaud
X

BLAG vanefle  vinwiinnuddniidrenistonandasiugil/meieifsdniasy asdudn X

BLB  wuefs  MNRITNANALINgAnTsy (Behavioral Loyalty)

BLBL vanefs  viudalafierdieiudiudu mnufuusemnmuasanselmnifigeiy

BLB2 vanefl  vihwasdendnstusiugndl/meiiifsdusagy andud X sgsdeiies

BLB3 wanefs  vhuazAnsudeya dnastiorfunaninmiainndudi X egiaue

BLBA vanefs yiuawdsedudivamindud X dsudaglidnsduaiunisnimann

N8N 3I1A

Mean (X) B0 ALRAY

SD
t

NI

YU

drudeaunnensgu

ANANRYDINITVIAFDU t

Skewness iN8RIAIAILL

Kutosis a9

ANAULAY

CMIN/DF w1899 Normal Chi-Square

GFl 1804 PUNSEAUANLEDARABINANNAY
AGFl 730808 ANUADAAADINUSULAR
CFl 9D AUlAUADAARDIFUNUS

RMR  i1188ld  A1SINY8IANRAEN IEIH0I984AUARBALAREUNINTTIU
RMRSEA visngdis Aanueaiawaaeulunsussanaamisiines

CR 711909 ANPNULYIDNUTINUDIAIUTHE



P UalanN
R NUBE
Sig  vN8as
* TUalanN
*x TUalanN

SE Mu1eng

R%  waneds

4.1 HaNI5ASTI

HAYDININAFRUaNLAgIuTleaAnTulavls
ANNINNITONDBEUINTTIY

syAUAMNITIE Ay ana

NlpdAgynananszau 0.05
NlpdAgynananszau 0.01

mmmmmﬂﬁaummgm

ANANUAULU VIR LU

¢ v o W '
vidayaniluvasnguiagi

Y

v
S VA v
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nyRsvdeyavesnguiieg1sluiuidel fideldadfdamssaun Weniaud

Y

warSouar lun1simszndeyaniluvesngudiedis lun1simsiendeyaniluvesngy

9819 31WIU 400 AU AN

M15199 3 UL TR VRINGUAIBE

ANWULVDINGUATDE FuU(AY) Souay

LA 400 100.0
(e 92 23.00

iRIN 308 77.00

#g071USAIN 400 100.0
Laig) 289 72.25

ausa 111 27.75

21 400 100.0
#nin 20 T 10 2.50

439918 20-30 U 170 42.50

439918 31-40 U 168 42.00

439918 41-50 U 31 7.75

439918 51-60 U 13 3.25

018 61 TTuly 8 2.00




M591 3 PMUIULALT8ALYDINGUMBENY (D)
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ANYULVDINGUADES uU(AY) Jouay
STAUNITANEN 400 100.0
fniUSaanes 79 19.75
USeyayns 253 63.25
USeyly 64 16.00
Usgygyen 4 1.00
DY 400 100.0
dnseu / Unfinw 52 13.00
11319013/ NUNNFTIAMND 52 13.00
WUNUUIENLENVU 242 60.50
gInNvEIUAY/OTINBaTE a7 11.75
Sudramly 2 0.50
WU/ 5 1.25
selfindasiaiiou 400 100.0
FN7 10,000 U 48 12.00
10,001 - 20,000 U 150 37.50
20,001 - 30,000 v 80 20.00
30,001 - 40,000 U 61 15.25
40,001 - 50,000 umn 34 8.50
11nN71 50,000 U 27 6.75

szeziaalumsidnldinsednedenu
400 100.0

saulalnoiu

fna1l Falus / T 5 1.25
1-2 F3laa / Fu 70 17.50
3-4 4139 / 136 35.00
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M591 3 PMUIULALT8ALYDINGUMBENY (D)

ANYULVDINGUADES uU(AY) Souaz
5-6 2laa / Su 87 21.75

7-8 dlua / Su 52 13.00

1nndn 8 F3lus / u 50 12.50

v 1

faanseaulalnlasudauatnians

Y

4 o $ o @ ; 400 100.0
Weafivamsnsdnsagulauinign

Facebook 244 61.00

Instagram 16 4.00

Line 8 2.00

Shopee 21 5.30

Lazada 6 1.50

Twitter 12 3.00

TikTok 40 10.00

YouTube 36 9.00

TV onlineA3Ulwe 17 4.30

b2

Taganuwe Wuguds Anlusesay 77 Lav§vie Souaz 23 lnadaniusnn

Y

=

b2

Tan Sovazy 72.25 wazdusd Sovay 27.75 aaud19u Jadlengsinin 20U Andusesaz 2.50

agluda9 20 - 30 U Andudesay 4250 9101y 31 - 40 Y Amlufesay 42 Y1300y

a <

41 - 50 U Aevdudeway 7.75 913018 51 - 60 U Anluseway 3.25 uazeiyel Vuly

AaduSeuay 2

a

luduvenainsfnyivesneuiuuasuny dwlngiaunsdnuluseiudayn3

o

a

Anduesay 63.25 sesaaunde aninUSyaes Anduiesay 19.75 szauldyaln An

Ql |

Juderaz 16 wazszaulSygen Andusesay 1 audsu Tudeyasuendn dwlngilu

o

&

<

v a o a < ¥ A ¥ % U Aa a a
NUNIUUIENDNTU ANLUUTBYAE 60.50 T8989UIABVITIVNIT/NUNIUSTIANNN ALY

Sovay 13 wWulReadu Unisew/dnfnwl Aadusesay 13 awdusiennfe gsnadiud/ondn

dasy Anusesay 11, wilUu/71997u Aausesay 1.30 way Suatenly Asdusesay
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0.50 auddu Fuseliedesieifiouvesineunvuasunudnlvg ds1eldogsening
10,001 - 20,000 U Asvlludasay 37.5 599291170 5181858139 20,001 - 30,000 UM AN
Hudosaz 20, s191@581919 30,001 - 40,000 U AnPudesas 15.30 , s1elds1ndn
10,000 U AnLduSesay 12 ,519ldsening 40,001 - 50,000 U Anlusesay 8.50 uay
s78l@11nn1 50,000 vn Arlusesay 6.80
dwsveznantunisildinseviedinuesulatsetuvesdneuiuuasuniudiulg
szeslianegsenings-4 Falu / Ju Aedudenay 35 . 5-6 4alua / Tu Andudesay 21.75
1-2 Flus / Su Aodudesas 17.50 , 7-8 9alua / Su Aadudewas 13, uinnan 8 4alus /
Su dnfudosar 12.50 uazanint $9lus / Ju dndudesas 1.25 lnefivemisesulaid
grevuvuasunudinglésudeyatinaisiieiiuemisisdniagulauinign leun
Facebook Amilusesas 61 , TikTok Amduiesas 10, YouTube Andudesas 9, Shopee
Andudesay 5.30 , TV online/iulea Antduseway 4.30, Instagram Anllusesay 4

Twitter Anvusosay 3 | Line Antdusouas 2 was Lazada Andusosay 1.50

4.2 NaN193LATIENTOYARAN TN IUUUABUA NN INUNARN AT ULNI/Ad8LiE N
°o < ' 1 4
d1533U (Instant Noodles) sirudaanseaulal

mlaszideyatagldlusunsudniagy Usenausag adfidanssaun (Descriptive

€ v o

Statistics) LWa11AMD (Frequency) hagiasas (Percentageﬂum’ﬁLﬂiwﬂmaﬁda ANTDI

o

Aviwuugeunny laun

M1599 4 IUNIULALT AL UVBINAUAIDEY

ANYUSVIINFUADDY U (AY) Souaz

wewuLiunsedunideyandnsasiuznil/
ﬁ%aLaaqﬁaﬁﬂL%ﬁlgﬂ (Instant Noodles) #1u 490 100.0
Yaanseaulatiiausznaunisdenuilnaniol

LAY 400 81.63

laivme 90 18.37
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M15199 4 IULaEToYaTYRINGURIaEa (Fe)

ANYULVIINFUADDYN 31U (AY) Jouaz

dwnilaiirewuiiu vieAundoyandndue

uznil/feieansdniagy (Instant Noodles)

Hiudasmessuladiiausznaunisidenuilag 90 100.0
Taaula/laidan a1 45.56

Tindode 1 1.11

Liiulaluanuvaeade 11 12.22

Lisulalusawd 24 26.67
Snegudnavannsovildisuaganientily 7 7.78
lalasuynu 6 6.67

MNARNTEILULaBUAIMNE T UNEASeIvEnT/MeReandnsagy kugeany

~N A P

soulmil InNImuA 490 ALNUT ATinenuiiuvseRumtoyanandueiusil/meiReing

U

o <@ 1 1 I dl' = a d" I~ [ 4:1' 1 (v}
dsaguinudemeeeulaumalsynaumsidenuslnatadunguduneiiiunisdnnses
F1u7u 400 Ay Antdusesas 81.63 LLazﬁz’{ﬁlﬁmawmﬁw%aﬁumﬁﬁagaﬁwmu 90 AU AR
Judovay 18.37

Tnganunfiinaukuydeunwdluglaimenuwiu visrumdeyanindusiusnil/

Y
<

mefiganed sy iutemnsesuladieysznaumsidenuilaa fie luaula/luddn Andu
Sovay 45.56 , lutiulalusaud Andudesar 26.67 , litulaluainuvasese Andudouay
12.22 , $¥negudiuavarunsanilaniuazaindenaly Andudesas 7.78 , liveuniu An

Judeway 6.67 uae Toyaluundede Andudesas 1.11 muawiu
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4.3 wan1sAAszingAnssuiieaiunisuslaandnfusivzui/ddeideansdniagy
(Instant Noodles) uaznnslddedsnusaularl

mylasziteyalagldlusunsudniagy Usenaudie affidanssaun (Descriptive
Statistics) HieunAIud (Frequency) waz¥avay (Percentage) lun1siinsievinnnudndiu
vhluifeunsuilnandndusiugnil/meieatadifasu (nstant Noodles) uaznisldde

dernoaulatvaangusiieg1s laun

d' o 2/ PN a (Y a (% (3 o+ N =
$1919% 5 "i]’]'LJ’J‘LJLLa%’iE]EJa%GU@Qﬂ’NNOIWEILQ@EJGL‘Llﬂ’]’iTU‘U58%?UN@WﬂﬂJ%U8%N/ﬂ'JEJL@EI’Jﬂ\‘i

d593U (instant Noodles)vosimounuuaouniy

AL A8YNUSUUSENUNAAN N UL H/A28LH87

. 377U (AL) Souay
ned3agU (Instant Noodles) Usaiiiesla
Hounin 1 aSwiaduni 158 39.50
1 pdssedunii 101 25.25
2 adastoddaii 90 22.50
3 ASastaduani 33 8.25
1nnin 3 adseduam 18 4.50
394 400 100.0

91915797 5 Sruaniasiosazvesnnuilagiadelunsyulssiundn saiusnil/
MelRgifsduTasy veunouluuABUIINUIN HRuNUUAB UL FUYTINIUNGNS 91
venil/Mefiernsdniosy dlvgusenutioonit 1 adseduansi S1uau 158 au fAn
Hufovay 39.50 sea9fe 1 A% adUa % s1uau 101 au Andudesay 2525
fusenu 2 AdasedUn e $1uau 90 Au Anludesay 2250 , Sulsenu 3 adaredund
$1uau 33 au Anfuderay 8.25 uay SuUsEMIULINAI 3 adaredUaY $1uu 18 AU

AnduSeyay 4.50
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M15°99 6 IIuYeeaUlatveEnaUkIVaUNNLASUTaYaNEn S s uEnil/Meded

<

AsdiFagu (nstant Noodles) $1uau 400 Ay

viulasudayandnineiusnil/nleingna
d11393U (Instant Noodles) Wugawng 31w (AY)

aaulaulatne (Aenlduinnin 1 98)

Facebook 343
Instagram 72

Line 39

Shopee 153

Lazada 57

Twitter 32

TikTok 134

YouTube 154

TV online/t3Ulae 11

1NA19199 6 NuIERULdsuNa W ng Tt mtesuladnlasudeya
a o ¢ A =~ = o & ! ! M vo v .:4'
AR UENE/MedeInednsazy 1nninl Yesmdeeiilasudeyauinfiannia Facebook

U 343 AU 599A9UIAD YouTube 97171154 AU WAg Shopee 41U7U 153 AU

M15°991 7 Suiudpeukuuaeualufisinasndudnandueivenil/deneifsdusagy

(Instant Noodles) 974734 400 AY

' Y a v a o ¢ A, a 2 o &
vinuidnasdudnaadusiusnil/feinganedniagy .

o . . U (AU)
(Instant Noodles) TadnaGaanlaunnnin 1 Amav)

11317 (MAMA) 383
g1g(Yum Yum) 354
Tala(wAl WA 354
Hayu (Nissin) 299

e (FF) 251
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1 7K a v a [ I d' + d” d! o <@
Vinuianasdusnandusiusnil/feeinedniagy )

v A . . U (AU)
(Instant Noodles) Iatine(tdanlauinnin 1 Amau)

[

Fodnd (Suesat) 136

@8 1U(THASIAM) 76

M15197 7 Srurudeounuuasun1ufisinasdufndn daeiuznil/Aefeinadnsagy

(Instant Noodles) 97131 400 Al (MB)

' Y a v a o ¢ A, a &£ o &
uiinasaudnaadaeiusuil/memgonsdusagy ]

o . . U (AN)
(Instant Noodles) TadneG@anlauinnia 1 Arnay)

\NwnT (KASET) 162
fan3 159A(DOUBLE DRAGON) 162
U89 (Samyang) 150
Aauiiain (Little Cook) 65
vzniidule 1
LY 1
3 1
9181 1

INATUNUNERRULULFaUMRdIL NN ITnnsduA RS usiusnil/MeReina

Avo

d1593U 1nnan 1 asdudilaefizanasiuiai(MAMA) 1nfigndiuiu 383 AU 58989378

o

TalawAl WAD wagggn(Yum Yum) 37u9u 354 Ay, Badu(Nissin) 319714299 AW ANNEIRY

M13797 8 91uIUkATSREATYeINTIFUANARS A UEnL/AaeiReInad 93U (Instant

Noodles) fifjnaunuuaeunuienuilnaunniign

a Y o = 1 = )\ a [ < (4 a
ANATIAUAIGRBlUL vinudanuslnananfuaiuzril/
fAaedganedniagy (Instant Noodles) Taanniign U (AW) Souaz

(1@BNLNE9 1 ANNBY)

1131 (MAMA) 212 53.00
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Y o 1

AMNAT1FUAINRD UL VinudanuSInANARN N UL/

faelfgafeduiagy (Instant Noodles) Taunndign  d1uau (Aw) Jouaz
(1HaNLNEs 1 ARaU)
g1g1(Yum Yum) 51 12.75
Tala(wWAI WAI) 58 14.50
Yagu (Nissin) 38 9.50
W (FF) 0 0
Fodnd (Suesat) 2 0.50

M19797 8 IuIuLArSesaLYBInIIAUAINEAS N UEnT/MaaiReNIdusa3U (Instant

Noodles) figjpauiuvaauniuianuilafnniign (vis)

a Y v IS A ) a o/ (3 =
Q"Iﬂﬁl’i’]ﬁ‘ﬂﬂ’]ﬂ\iﬂ@lﬂﬂ mul,aanuﬂnﬂwamnmmuwu/

faelfgafeduiagy (Instant Noodles) Tawnniign ~ d1uau (Aw) Jouaz
(\Haniigs 1 Anau)
VIngena (THASIAM) 0 0
LNM3 (KASET) 6 1.50
£{9n3¢] 13AA(DOUBLE DRAGON) 11 2.75
369 (Samyang) 17 4.25
Aaudiafn (Little Cook) 4 1.00
uyvildula 1 0.25
EXLY 400 100.0

31NAN5198 Fraukuuasunudulugidonaduandndueiugnil/fudeing

d11593YU (Instant Noodles)u3laa 511181 (MAMA) 1niiga 31uau 212 au Anduievay

53 s89adu1da 1l (WAL WAI) 31uau 58 Ay asvludesar 14.5 , §161(Yum Yum) $1u7u

58 Au AnlluSesay 12.75 , TaBu(Nissin) 3117u 38 A Antlusesay 9.5 , Fuda(Samyang)

1w 17 au Asvludesas 4.25 119n58 1507 (DOUBLE DRAGON) $1u3u 11 AU Andu

Soway 2.75 , \nwns (KASET) 91uu 6 au Anludesas 1.5 dnkadin (Little Cook) 41uau
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4 au Anludesas 1, Fodnd (Suesat) 31U 2 AU AnduSauay 0.5hazusniiduls WU

1 au Andudasas 0.25 muaisu

4.4 HaN1TIATIETEYATEAUANAALTUVDILABLAILYS

Usznaudie nsmaindeansesula (Social Media Marketing) , Usaunisalns,
@uA (Brand Experience) , A111HNWUY09aNA1 (Customer Brand Engagement) , AnJAN
A313uAT (Brand Equity) warauAnalunsidudi (Brand loyalty) léun Anade (Mean)
wazAdudnuuLIATEIN (Standard Deviation) T3u%1 HaN1s AT IZRAduUTEANS
andusius tneldasuussansanduiusifiesdu (Pearson’s Correlation Coefficient) Tunns
AinTeanuduiusseningduusdase andunisteenisldadfdanssaun Wud Auade

waza et uulInggIu B9luasdennil

4.4.1 nan13nIERdayanuAnivvaInIsAaIndesseaulall (Social Media

Marketing)

A5 9 ALRAY LazdullonuunInsyIUTeInLRuYesnsnaIndeasoaulall

LuUdaUaIUNIsRaInGadIauaaulal 3
Mean SD FYAU
(Social Media Marketing)

1. vhugdniinnuaulalavanusvll/Mgdeifduiagy (nstant 3.63 092 1N

Noodles) aniuvasanisieasidunausasuaiuy

i o

iudnazaumdiuugdeingiivssaunisalnisge/vsian - 339 098 U

N

'
a

ﬁuﬁwwm/ﬁ’mLamﬁqéfﬂﬁﬂgﬂ (Instant Noodles) NNUN19&8 naNY

L3 U a «:ill
aaulaluszneunisanaulade
3. udnagiemudeyanisinsalndnduanivenil/Aededns 340 1.05 1w
411593V (Instant Noodles) iviuaulaniiunisdessulatiiie naN
Usgnaumsinaulade
4. vihudnddvenid1eyaieiuueni/demednsdniagy  3.66 098  un
(Instant Noodles) a1nguslnarudessulauiinasdenisdndula 1

1%

FOUDIVINU
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EREY 352 099 1n

NMTNIN 9 wansAiafy uazdulsauuanasguveinsnaniedinuesulay
(Social Media Marketing) Wu1 fmeunuvdeunudamnudaiulufeliunisaaindedny
soulall (Mean = 3.52) Nsilninfiarsausiede nuin AndiArvenidteyaiielfuugvil/
+ a < o & Y a 1 d‘ e ! v A & i
melRgIfsd13agy (Instant Noodles) annguslaarudessuladiinadensindulagosly
szAuLn (Mean = 3.66) sosasunfe lirnuaulalavanusnil/mefiennsd 5y (nstant

[ I

Noodles) 9niivuesaiiisneandenduninsuiiuegluseauuin (Mean = 3.63)A1usegau

¢ a1 a 1

ANNAAIUINgInUNTSRandedenueaulal dAedeedsening 3.39 - 3.66 lagsaudl

Y
a <

| = 1Al = v a o = ) o o
ﬂqLQaUQQW 3.52 hueng QWQULLU‘UﬂaUﬂqulﬁgm‘Uﬂ?’]llﬂmLVULﬂﬂ?ﬂUﬂqimaqmaaaQﬂm

saulatagluszAuiin

4.4.2 nan1353tAs1eRdayanluAnivaesUszaun1salns1dud (Brand

Experience): BE

13197 10 Aede tasdrudesuunnnigureinuAnmiuTasUsEaunsaln s dud

quaaumuﬂizaummimiﬁﬁué"] . .o
Mean SD 3¥AU a1au
(Brand Experience)

Uszdun1sainneUseannduna (Sensory experience) : BES
1. ugnil/meiganadusazy asnduen X fvhuden 4100 073 N

Uslaa aunsaasamnuusziiuladuesgnaunn Side

'
Y a

Wa AU Sa 1ANUNIY UIRANUIANDY 9 Vel

ﬁe

v
2. Minudunuituenil/medednedusagy asndud 402 070 un
X Avnudenusinaiianuiaula

U IUEn/MeReanadnsagy as1duA1 X 398 073 N

w

Aagalavilunisusiae

593 Uszaunsainmeuseamauna




87

A58 10 AedY LazdiudouuinsgIuvesnURnuTesUsEaUNsaln T AU (o)

uuudauauUszaunIsalns1duan

Mean SD 2
(Brand Experience) : BE

Uszaunisalngensual (Affective brand experience) : BEA
4. uynil/mpinnadsagy asduix favinade 373 081w
91sunluazANIAN VR Tumsidends, n3U3Y,
nsuslaa 1wy
5.upnil/meinadisagl adudx awnsaldy 380 078w
unlavulunisdenuilang
6. Ugnil/Meodafsdniagd mnau X viliviu - 351 098 an
Snfudunilefunsdudalsd
591 Uszaunmsalnisansual
Uszaun1sainneawginssu (Behavioral experience) : BEB
7. Uzwﬁ/ﬁwﬁmﬁqﬁ%%gﬂ ATIAUAT X AUIZAU 390 081  wn
Bnsusasmsuslaatudinusedniuvesiny
8. Uzwﬁ/ﬁaatﬁmﬁqﬁ%%gﬂ AINAUAT X buazAY - 392 - 0.85  un
NSUSIAATOIY
9. gusatanusiaaludidausedriulagnainuaty - 3.95 - 081 1N
lonna
591 UszaumsalmengAnssu
Uszaunsalnaleyayn (Intellectual brand experience) : BEI
10. vgnil/MuifpafdsagUundud X viiden 348 097 wn
UILNA @NT0azIousaloNNI9ANAATDINY
1. madufuilnavessduditensedueufn - 381 098  ann

q

AS19ETIAVDIVINU LU NISHURN, LHEFRT 5915

nlUusEnaua TN
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M15991 10 Aede wazdrudsauunsgIuresmuAniuasUsEaun1salnsdud (fe)

LL‘UUﬂaUmuﬂ‘szﬁummﬁmﬁuﬁﬂ .
Mean SD 3¥AU
(Brand Experience) : BE

12. vgwil/Mgiieafsdniagy nsndudn X 1uest 380 087 wn
Audfifiauiimeluanudnvesinuazauise
AOUAUBIAIIUADINITVOINNU LYY N1TIARDITAYR

Togde), ussginuaiuuulng, 38n15U5e (Dusiu

590 Uszaunisainstyan

Uszaun1sainsduaintuaNdunus (Relation experience) : BER

13 ﬂ’]iLﬁugﬂﬁ’m%Mﬁl/ﬁ’JSLaﬂjﬁﬂﬁﬁL%ﬁlgﬂ AsN@EUAY - 325 1.06 11U
X vinlsivinudeansidudaunt ey runs1aum nang
vizsafldusnlumavensnauai

14, ‘viwuﬁmmiﬁmﬂwﬂuLﬂudauwﬁoiuﬂﬁjuamw%ﬂ 3.42 1.04 1N
Y n v X
AUSLAARTIAUATL

15. ﬂ’]iL‘ﬁuQﬂﬁ’l/I}\I:U%Iﬂﬂ‘UENG]iﬂauﬁ’lﬁﬁﬂﬁﬁﬂu 3.48 1.03 1N
SAnldlanadgd Wailnquiusiaaniaiuseumilou

711U

393 USLaUNISAINIIFUAIAIUAINNEUNUS

374U 3.74 0.92 an

¥ a0 a

INA51971 10 i%ﬁUﬂ’J’]lIa(ﬂLﬁ‘LlLﬁU?ﬁUﬂi%ﬁUﬂ’ﬁﬂj@iﬁaUQﬂ UANR[YDYT

NIN

3.25 - 3.95 lnesaudlanadoegn 3.74 waneds grauwuuasuaudszauanudndiuieiv

Uszaun1salnsidumaglusgauinn
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4.3 Nams%Lﬂiﬂzﬁﬁz’iayjam’mﬁﬂLﬁu%aamwgﬂﬁmjmgnﬁ'ﬁﬁiamﬁauﬁ’ﬂ (Customer

Brand Engagement): CBE

A15991 11 Aede wazdulesuuiInsgIuTeIRUAMILYDIA YN RUYBINAHEAT)

dum
WUUFRUANNAMUNNAUVBIgNARBN I HUAD y
Mean SD AU
(Customer Brand Engagement) : CBE
1. quidnidunewduaminue waeingUssasdves 365  0.88 aly
MIIAUM
2. Audnfansduaidugndeainnisuslanuynd/ 372 0.86 3170
fefeandnsazu (instant Noodles)
3. Juidnigauiniunsduduugdelansusloauend/ - 379 081 )
fesfigfsdn5a3U (Instant Noodles)
4. quidndmelasulszaunisalanegainnisusian 375 083 uN
a4 S = o a v
Usnil/MeRefdiiogy anasdua X
5. Weduls ¥e, uilna nieeglunguaininesidua 347 097 Ty
LYY v A A+ a = o & [ ! !
duiinagldisesuenil/menendnsagy Wudiusuly
a @ A sy a ) a v
NSLARIANUARTILBLANBULNBITUATIFLAN
39U 3.67 0.88 ann

NM15NN 11 szauanuAniiuigIiuaugniuegnArensdu Jaaiuey
FENIN 3.47 - 3.79 lnesiulAadeegfl 3.67 munelia grauwuudeuniudszaunufaiiy

NeatuAURNLYeIgnAfanTIdumagluTEAULIN
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4.4 Han15ATITToNaRUARLTILYBIANAINIIAUAT (Brand Equity) : BQ

Y 9

M3 12 Aede LavdiudsauuiInggIuTeIRUAAILTEY AIAIRSIALAN

WUUHBUAMNAMAINIIEUAT (Brand Equity) : BQ  Mean SD  52AU

1. asdydnwaivesugnil/Meideafsdifaguiviou 3.94 076  wn
donuslaa farulanweiy wazvilindilaiduegned

2. vhuasdonieudlnaugvil/medenfisdiias ns1 400 074 ann
Audn X sz

3. viudenuilan venil/mepdenfsdhisagy adudl. 403 073 um
X wsgshilanannsoneuausniavey 1 A

du o308 vewviuliTuegne

4. vevil/Mefsdsagy msndudt X fimnalan 392 078 an
wiuluguauain 58918 Ysuin wagsnnnegag

ATV

5. ugnil/ioiAgINed sy WsIFUAY X A 3750 090 wn
A890YDIFULUUNITUITY LLazﬁwvuﬂﬁzwwuLﬁaU§q

gn anunsaagvieuaanyalnavewiule

33U 393 0.79 an

¥ a0 ‘NI

AN3190112 seiumuAaufgIiuauAnsdu danadeeyszning 3.75 - 4.03
Ingsudlanadesg 3.93 mueia grouwuuasuniudszAuauAnmuAeIfUANAINT

auen agluseauuin



4.5 HaN13IATIETaYAANRAATINYEIANANA lUAIIEUAD (Brand loyalty) : BL

M1597 13 ALRAY Lazd et uuInTgIUYIAILARNAILYIEY ANANARINTIAUAT

LUUEBUANNAUANARDATIRUAD y
Mean SD AU
(Brand loyalty) : BL

AMUANALINTIAUAR (Attitudinal Loyalty) : BLA

1. viuezdinadendndueivsnll/Mefefsdniagy 378 085  wn
NATIFUAIXAUT I TNEN T EviedundnmA ™

IndlAeiy

2. vinuBuanazwuziligaulvivendndneivenil/ . 382 0.83 w4
+ N =% o & a v

medeINdnsagy nedus X

3. iudiauieanudilaferdundadasivend/ 356 091 w1
+ N =% o & a v

medefdnsagy melunsdudn X

4. viudanuidnnnsenstenandusivenil/meginey - 3.90 0.77 11N
=% o & a ¥

Asdusagy asndum X

9 ANUANPLTINAUAR

AMUANALTINGANITU (Behavioral Loyalty) : BLB

5. inuddlanasdneRuindn nUsuugnun ey 3.80° 092  u1n

(%

AUsElovUNgeUy

Y

¥ ! +
) a o 6 = + =

6. ‘vhu%ezjawamm%wm/mamm%ﬁwL%fﬂgﬂ A1 381 076 N
Aum X atheseilos

7. Muaginaudoya grasiiatuRAnsagaInesT 352 095  wn
Aue X agaue

8. iuarfideduitveinsidudn X dwdfavldfinns 381 084  wn

AWFSUNIINITRAN LU NITANTIAN

39U ANUANALTINGANTIH

EREY 3.75 0.79 an
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13799113 sEauAuAnWiuAgIfuAUinAluns AU TAedgegszning 3.52 -
3.90 lnesaufiAaiseyi 3.75 vl greukuuaeunuidssiuanuAniuieiuay

fndlunsaua agluseauuin

4.6 HaN15IASITRBNENAvRINISAandadsanaaulall (Social Media Marketing) Uade
n1sa¥1eUszaunisalns1@udn (Brand Experience) tilaa¥19a21uyniuvasgnan
(Customer Brand Engagement) LazAnIAIn318UAT (Brand Equity) fidenadanau
AnAluns18uAT (Brand loyalty) °ua~1pju’%‘lnﬂwamﬁmﬂuwﬁ/ﬁ'amﬁmﬁaéﬂL'%ﬂgil
A3duandunisiaeldnisiiasigvaunislaseasng Tn8i3u91NN15752988 Y
ALEUTUS AT NS HANLI LU UUN RYRIf LY SE e UasanTuT simsiaseilueanis

Tonazlunalasaasne YeilsneavdunnIua1Inueall

a I a Q‘ % v & 1 4 ! ! Y (% v
A519% 14 AdudseEnsandunus Ananuidiasaindlansweslusdunale

AU 1 2 3 aq 5

nsnandedinuesulal

nsassUszaunsalngIdunl | .438%*

ANUENTUVDIGNA 501%* 650%%

@mﬂ"}mﬁuﬁ’] 452%% 740** .663*%
AMUANALUATIAUA LI TR | 721 | 733

N0 14 wansiduUseAvsanduiusiiio sdu eussduimuusmndillily
nMInagauALnTeUkLIAndaNLduiusiugunniuluvseld wull anuduiussenine
wUsdlen 0.411 fis 0.740 Fauandliiuindanuduiiuseglusefuiuassefugs (Hinkle et
al,, 1998) s?falmﬁm{jagm Multicollinerity wansifuUsvaalifanuduiusfusnnAuly
(Colboaca and Jantchi, 2006) wagiiiefiarsanArnuitiiazarnulas wuin aA1pusa
Aegsyning -0.818 fi1 -0.401 uazArrmlsafiA1sEning -0.375 fis 1.690 Farnautiiien
T3y +3 wazaulaglaiy £10 wanedn dkUsdanniiniswanuaswuuund (Kline, 2015)

Mnuan Tl Tgiunkansidoyadlddaiumuganfiasilluiinges

p9nUsENaURsE U usaly
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4.6.1 HANTSIATIZATUAANITIN
AFIATIEILLAANITIA (MF59N1SNAABUANULNEINTITLATIAS19) ALdunisiaely
N1531AS1%0IAUTENDULTIBUEU (Confirmatory Factory Analysis : CFA) 1o 8u U
2 o d‘ Y A 5 = ¥ [} a d" Va v 1
asrUsznovvadlimansinfladenuntuiinuaenadesiulinaniang el Se3delauus
a 'S L2 a A LY CY v (Y] d‘ L4
N153LAS1E109AUTENBULTITUTUAIUAILUSHES tawn Fawkds n1snalndeasasulay |
Uszaun1salnsau, AnuEniuYeanan , AMAIMTIANA1 karAuinAlunsIauA lned
NANTSIATILIIRIL
4.6.1.1 NaN15ILATIEALILAANISInvBIRLUS NSRandeanseaulall (Social
Media Marketing)
fUsnsnatndeanseaulal Usenaumesinusdaunals 311U 4 fwds 99
A338AIuN130TIdeUAINABnATBIveTlInANITInfIu T N TAndeaisosulall fu
JouarTaUszany tneNaNsaNINAINIRANLEDAAADY AILERIIUANS19T 15

Y

A15197 15 ARvtiaLdanrdaIwadlnanIsiafmLUsN1snalndeanseaulay

fYiANNERNAADY LNE9IN1TNAITUN AU
CMIN/DF genin 5 881
RMR kg 0 .009

GFI 11nn31-0.9 998

AGFI 17n37-0.9 989

CF| 111N 0.9 1.000
RMSEA wlnga 0 .000

31nA151971 15 wansAsadininuaenndoswesluinanisindiulsnisnan
doansooulatl wuin sudlaiuaenades Téwn CMIN/DF, GFI, AGFI, CFI, RMR wag RMSEA
Aouvsulua HunaginIsiansan wanen unansiadaulsnsnaindeaisosulay i
ANUERRRAdRIiUToyaTUEIng LLazﬁﬁhﬁmﬁﬂmmmaammgm Hausl 0.65 - 0.81

NN 13
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SM1
SM2

Social Media
M3 Marketing
SM4

- a Y v 4 ¢
A9 13 mansiaseilunansinvesiinlsnisnandeaiseaulall

4.6.1.2 HAN15ILATILIUNANTINVDIFILUS USEaUNIsIng1@uA1 (Brand
Experience)
fUsUsEaUNISaInTIaUAT Usenausmaswlsdanale 371U 5 fwls 99

AIduAliunInsIRdeuANdennaestadluinan1TInfILUsUsEaun1saln s dudiudeya

a U 6 a 1 v ¥ [ d‘
139U52NY IRgRTUNINAIRUTANULEDARADY AILAAILUAISIN 16

ANSN 16 ARTLANLADAAFBIURLRaNTS IR LUSUSEaUNISAIRSIAUAN

AYAMUFDAAGDY LAMSINISRANTAN noudsuluna wasusulana
CMIN/DF o811 5 22.215 .006
RMR 1wlna 0 0.37 .000
GF| 11NN37 0.9 0.901 1.000
AGF| 17nnN71 0.9 0.703 1.000
CFl 111N37 0.9 0.883 1.000
RMSEA Wlna 0 0.231 .000

1M 16 uansdriinuaenndesvedlinanisindunusUsaunisal
ASIAUAT WU ArliANUEBAAReY ek CMIN/DF, GFI, AGFI, CFl, RMR way RMSEA nau
Usuluea Lidulummnasinisiionsan §idedaddunsuiuluea Smdsainnisusy
lunadvlinuaenndenal H1uNMein1siNTan kansinlunansindiulsussaunisel
pAudn finuaeandosiudoyaidasednt uasiidniminnisannesuinsgiu daud

0.51 — 0.83 Fan it 14
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BES

BEA

Brand
BEB

Experience

a a Y (Y L4 a b
AN 14 Han1SIATIEALILAaNTTInYa L UsUsEaUNISAINSEUAT

4.6.1.3 #AN15AATIENUAANNTIAVRHIMUTANUENTUYBIGNAT (Customer
Brand Engagement)
muUsNIsUTIngaaRniivvasgnal Useneusaedudsdunals 31w 5 6

YA v o a

uwUs geideaniiunisnsiaaeunndaenanedvedliaansindiuusanuyniuvesiuieya

e

% L4

WW9U5EINY IngRNINTUNINAIATLRINUEDARADY AILEAIIUAISI9N 17

M5NT 17 A1AYiANaRARBITRlARN T INAILUTALNNTUYBIgNAY

AYTAMUFDAAGRY  LAAIINISRAITAN foudsuluna wasusulana
CMIN/DF 108011 5 9.011 091
RMR WIlng 0 025 .003
GF| 11NN 0.9 957 1.000
AGF| 111N37 0.9 870 999
CFlI 11NN27-0.9 962 1.000
RMSEA wlna 0 142 .000

1NM5197 17 wansrndviinnuaenadesweslunanisindanusanuyniy
Y89gneAn WU Avtladuaenaaes tawn CMIN/DF, GFI, AGFI, CFl, RMR wag RMSEA fiau
Usuluea Lidulummnasinisiionsan §idedaddunsuiuluea Smdsainnisusy
lunadyiauaenndemnAHILNANNITHITAN Lanedn lean1sinfiudsAanuyniiu
v03gnén fanuasnadoifudeyauszang uasiatminnisnnnesanasgu daus 0.62

~0.88 Fanndl 15
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CBE1

CBE2

Customer Brand
CBE3

Engagement

CBE4

CBE5

NN 15 mamﬁLﬂi’]zﬁimmamﬁmméf’;LLUimmaﬂﬁumeﬂﬁ’]

4.6.1.4 #aN1TIATILTLUABNITINVDIRIRUIANAINTIAUAT (Brand Equity)

[

AuwdsauAngIduAT Usenaumediwsdanald 91w 5 fuus 39Ty
L3

Aflun1snTdeuANaennfaadllinam TiafilusAuAns U fuTeyaldaUsedny

1A8NATUINANNIRANUADAAADS AaLANILUANTIIN 18

M15°99 18 ANRTLANARNATBIYRlAaN1TINMILUINISAMIAINIIFUAT

AYAMUFDAAGDY LAMSINISRANTAN noudsuluna wasusulana
CMIN/DF pnan 5 9.544 655
RMR 1wlna 0 026 .004
GF| 11NN37 0.9 957 999
AGFI 11NN71°0.9 871 990
CFlI 111N37 0.9 957 1.000
RMSEA Wlna 0 146 .000

1NA1T9N 18 kA1 dnINaennaelinan1sinflUsAMAIAT

AUA WU Auilanuaenmaad kA CMIN/DF, GFI, AGFI, CFI, RMR wag RMSEA nauusu

o = o a

Tuwa ldduldauinaeinisiansan §idedeindunisysuluma Jmdninnisuiuluea
AYliANUABAADINATNILNNINNITAAITUN Lanedl lunan1TindiwlsAua1ns Ay
donnnesnuleyalelsednyg uarliAniminn1sanneeu1nsgIu A 0.64 — 0.90 AININ

16
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BQ1

BQ2

BO3 : Brand Equity

BQ4

BQ5

AN 16 KANFIATIETAANTINYRIMILUSLUSAMANSIEWAT (Brand Equity)

4.6.1.5 NANISAASIEALULAANITIAVDIF LU ANUANAUASIAUAN (Brand
loyalty)
AUIANUANAIUASIFUAIUSENDUAYAILUSTNNAL 31UIU 2 AU T4

¥Ya o o a

AI38Adun1InTIvEeUANEDnnRasvetlinanIsIRRuYTANANAlun AU Tey AT

e

Uszany 1ngNaNTUINANNIRANLADAAADY AILAAIIUAISIIN 19

AN519% 19 ANRTTAINADAARBIUBILAANTT INFILUIAINUANA LUASIAUAT

fvianudonnany - NMU9INITRAITAN foudiuluna nasusuluna
CMIN/DF 108011 5 13.632 1.805
RMR kg 0 022 .005
GF| 11NN731 0.9 965 998
AGFI 17111727 0.9 826 977
CFlI 11N127-0.9 970 999
RMSEA Wlng 0 178 .045

PN | o o= 1% v o v o
1NHITIN 19 LLE“I@I\T@W@%UQUWNK‘Z‘@W@@@Q%@QINL@aﬂqijﬂﬁnLL‘Uiﬁ'ﬂ']llﬂﬂﬂiu

ASIAUAT WU AYliANudannasd bwwn CMIN/DF, GFI, AGFI, CFI, RMR way RMSEA L

a o

I [ a k% = o a % d! L U v A
Dulumuinaeinisiiansan §3dedeiiiiunisuiulima fawdainnisusulueadviianiy
A0AARBINNANEIUNMINNITAAITUN Uanadn Tamansinsmiiusaudnalunsidua 1ay

donnneanuTeyalelsednyg uarliAniminn1sanneeu1nsgIu A 0.73 - 0.79 AININ

17
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BLA

Brand loyalty

BLB

AT 17 HaNITIATIZALLAANITINY0WILUTANNANALUATIELAT (Brand loyalty)

4.6.1.6 HANTIATILALULAANTTIATBILULARTIN

Tuwnasaiudsznavludiofiwusnisnaindedenueeoulall (Social Media
Marketing) fladunnsa¥rsustaumssing1dud (Brand Experience) titoad1smnugnituyes
Qﬂf’gﬁ (Customer Brand Engagement) LLaSQmﬂ'Wmﬂﬁuﬁﬂ (Brand Equity) fidsnasoniny
Fnalunsndusn (Brand loyalty) tdulsnafinansd s udawusseninesulsureuasen
wUsdunelunudde Wernisasmsgounuduiusvesiudsunslulinainfauduius

WeganaiaazinuniaTzilunuinaaun1slaseas 1 (Structural Equation Modeling) &3

AIdeaiunsnTIIdeuAtdennadlunan Tinvesnasuiuteyaidelseding lng
fansananedsiniEenndes Suandlunisnsd 20
31971 20 Adedinnudenadosvadinantsvedlumayiy
fvilanudenndas AMINITNAITAN noudsulang nasusuluna
CMIN/DF onin 5 5.575 1.249
RMR 1lna 0 049 022
GF| 1111727-0.9 786 965
AGFI 111171 0.9 724 934
CFlI 111171 0.9 853 995
RMSEA wlna 0 107 025

INAITIN 20 WEAIARTHANUADAAABDIVDILULAANITIAVDILULAATIN WU
fytdaudennand Lawn CMIN/DF, GFI, AGFI, CFI, RMR way RMSEA neudsuluinaly

[ 3 a a v £ o a LY = (Y LY v o a
LUUIU@WNLHM%ﬂWiWﬁ]’]imW Q{JJ’JQEJQQ@WLUUﬂWiU?UIML@@ Faraenisusulunanaiiniu

ADAARBINNAIUNUNNTAINTAN Uanadn Tman1siaduusanudnalunsdus 1ay



99

denndediuloyallelsedny wasdA1UIMENNITaNNREUINTFIUALE 0.44-0.96 AININT

18

BE1

BE2

BE4

BE5

BE1

BE2

BE3

.96

74

.82
74

.78
.76

.67

BE4

BE5

CBE

CBE

CBE

75
74

T4

.88

.79

CBE

CBE

BQ1

BQ2

BQ3

.92
.78

78
72
17

BQ4

BQ5

BR3

BR5

77
19

.88

.84

AT 18 HaNITIATIEALILAaNITInYelAaTIw
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4.6.2 HANI5IATITITLUNALATIAZNS
Tunalassasradulunanuansdnsnavesmudsuelanisusn tonn n1snatndadam

ooulay , Uszaundalasate Asosuusunanielu Tiun eugnuvesghan uazacieh

v o Aa

nateh SeiteduiunsieneilasEunnmnnadeunrdenademedinnalasaiing

v & w

fudayaldausedng dauandlunisian 21

AN 21 ANRTLAILADAARDIUBILILAALASIAS 19D ULARTIY

AYAMUFDAAGRY  LNEUIINISNRITUN nouvsuluaa nasusulana
CMIN/DF 1o8n11 5 6.146 1.422
RMR 1Wlna 0 112 024
GF| 11NN 0.9 768 960
AGFI 1NN 0.9 707 927
CFl 11NN31°0.9 831 990
RMSEA wWalna 0 114 033

INH15199 21 KAAIAINIUANUFAREDIYDILUNANITIAVBILULAATIN WU A%
AUEDAAARY LekA CMIN/DF, GFI, AGFI, CFl.RMR wag RMSEA nauusuluwaliiduluniu
naaiN1sNINN T nllun1susulanea Famaenisusulunasviinnuaenadesne
HULAIINISHAITA BEA9IT LULARNITINAIUTAUANAMIASIAUAT TAIUFBARADINY
ToyaileUsedny wagdiAndminnTanneuInTgIu A 0.03 84.0.88 AN 19

NSNAFOUANNAFINTRINITIAT IR LS T@ s vesladedmaliinaiy
o a a v aa ¢ a YR a v a o &
Andlunsrduan vasseynsiivssaunisainisuilnauazSuiuanuisudeyandndue

a + a = o < 1 1 = [} I's v
Unil/mgiiginadisaguniudemisdedinueaula Ingldlunaaunisiassasiclunis
NAFEUANANRUSTIE NG TE RIS InedSnsuszanarnisduaigan (Maximum

likelihood estimation)
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AN519% 22 LARINISIASILIDNTNATRINISAaAdIANaulall wazUssaun1salnsIaua

1Y) Y ' a v da ! U a v
ﬂ%ﬂuﬁgjﬂwumaﬂa.jﬂﬂﬂ ﬂﬁummmum Wﬂwamaﬂﬂqmﬂﬂﬁiumianﬂq (N = 400)

LuUNIg Beta (B)  °S.E. °C.R. Pp-value NAN1SNAFU
SM > CBE 0.106 0.047 2274 0.023 Julumu H1
SM > BQ 0.027 0.043 0.625 0532 ladulumu H2
BE -—-> CBE 0.971 0.092 10589  0.00 Juluanu H3
BE -—> BQ 1.161 0.098  11.904  0.00 Julumu Ha
CBE -—> BL 0.481 0.061 7891 0.00 Julumu H5
BQ -—>BL 0.448 0.057 7836 0.00 Julumu He

Répg=0.477 uay Rj= 0565 as Ry = 0.634

1NATN 22 A1spandedaInleaUlal hay Usyaunisaingaual @a1u1snesule

Y ) ¥ ya v 2 | P
AL UsvsruRniuvsgnAladamdusosay 47 (R® = 0.477) uazAinisnainde

dervoaulall war Ussaumsansndud ausnesuigannuiullsvesnuAnsdualaan
¥ 2 v ¥ 1 a ¥ a
Jusevaz 56 (R” = 0.565) ATNUHNNUYDIANAT BATAIATAIIFUAT FIUITODFUILAINY

L% [ a ¥ Va b4 2 1 1 961 L%
FuLUsUeInusnaluasiduailsantdusosay 63 (R® = 0.634) ANUATUINUNNTT

'
== X 2

0ANBYUINIFIUNLARIBVENaVBIR LU TURIN B WeNILABR IR U8 Ty TRl

6§ aa Y A

n1snaindedinneaulad Tansnadeniugniureagna den iy 0.106 A7

C.R. WinAU 2.274 wassliiiuin nrsnaindedinuseulan fla‘VI%‘WﬁL‘?NUDﬂGiEJWN%JEdﬂWWUEN

=3

anén Nsgdutudfneana 0.05 Fndulumuauuiignuvenisiine (H1)

€ aAa

n1snandedenusoulal fEnswanenmAIngIdUAT TA1 B Wiy 0.027 A1 CR.

LY aa a 1 1

WiNAU 0.625 wandlmiiuii n1seandediaueaulal luiidnswarenmua1ns1dua agralidl

9

LY [y

WedAgynisada 0.05 Jnduldlumuaunfigiuvesnsine (H2)

o

[ a1 -

Uszaunisalndusnilansnaseainuyniiuvesgnai a1 R wiadu 0.971 A1 CR.

1 % Y A a % 14 L%

W1AU 10.589 wansloiuIn Usraunsains1duAdsnsnasenuNniuYesanaAl Nseau

Y Y

Y

WedAgynneada 0.01 Fadulumuaunfgiuresnisfine (H3)

a 1w

Usgaun1salns1dua1isnsnasannA1v0InsIdUAT dA1 B Wi 1.161 A1 CR.

Y a 1 1 a

WU 11.904 waadliiiuln Useauni1sains1auaisnsSnasonuaA1u0InsIaus Nsesu

q

Y

pdAyvneada 0.01 Fudulumuaunfignuveanisfine (Ha)
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a0

ANURNIUYBIgNANBNSNadeAuAnAlun1dUAT e B Windu 0.481 A CR.

(% ¥ = v

Wiy 7.891 wandliiiiugn anukniuvesgnAidninadenuind lunsidua sy

v o

Weddgvneadn 0.01 Jadulumuanufgiuvesnisdine (H5)

a a | [

AAMTIAUAITBNSHAdoAUANG LU LAY A1 R Wiy 0.448 A1 C.R. Wiy

a 1 o w

7.836 wansliiiiud AuAnsdudfidvinaseaudndlunsndusn AssdudedAgnig

o

atn 0.01 Fudulumuaunfgiuvesnsdny (He)

SM

SM

Customer Brand

Social

Engagement

SM MediaMarketi

SM

BL

BL

BES

BEA

Brand
BEB

Experience

BEI

BER

ANA 19 HANIFIATIZALATIATS
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una 5

a3U aAUTeNa uazdalaualuzN1IdY

UNUIMNISHaINERaIPNaaulall warUssaun1salnsIauAINaINananNUNNA WA

=

AUAWIUAUKNITUVDINAMAZANAINTIAUAIYBINAR ST uEnT/MaatReaneduSagy d

[

npUszasd LifleAnwiszaumudaiuiedunisnaindedenuesulail wazUszaunisal

¥ ! a ¥ (%

ATNAUAT AFURNTUYDIGNAT AMAINTIAUAT UazAUANFALUATIEUANERS UTUENI/

q

+ a = o & aa vy [ saa a [V % =
ﬂ']EJL(ﬂEJ'Jﬂ\‘iﬁ']Liﬁ]gﬂ"mﬂ‘Ui%“mﬂi‘Vlllﬂ’]’ﬂsﬁﬁaLLﬁ%ﬁﬂﬂM@@u1ﬁuWﬂﬂWi‘UﬂﬂﬂLLagiUzLLﬁﬂL‘UﬁEJ'L!

[

£ a [ (3 N+ a =% o & 1 1 M L4 A = a a
Guaa;ljamammmuwm/mamemmLiﬁ]gﬂmwaamaaa \‘1?’111@@‘141614 2. INBANWIDNINAVDI

1 v 1%

nsnandedeausaulal Usyaunisalnsidual NNABAUENTLYRIGNAT LAZANAINT

'
6 = =2 a ¥

dudnvemdndasiugni/feRenednsagy 3. Wefinwidnina v0eAuyNRUYRIGNAT
! a v Ao v A a v a v ! a [ % L3 i + a =
LazAuA1nIIEUA1 NdaruAndlunsdua lududngunda dusuenil/ieingfg
o & o D o ¢ a [ a >
dusaguandsensniinsiddenazdenugeuladniinisuilnauazuiuanudgudeya
NAnSiugni/mefeinadnsaguiiutensdedsnteoulal
Felduuvasunimdunsedislunisiivdeya suinsfinwdugninisuslnauay
a ¥ a [ ¢ A+ ~ = o & ! - & o
wandegudeyandnduaivenil/memgafsdniaguniumsdeanseoulal 91w 400 Ay
Tnsnisidennguilvideyaidusuuieuiuyviauuuanly (Snowball/Chain Sampling) 14
Tnsuusihuendenugawweeulal tardnseideyanislunaaunislasaing
5.1. #5UNan13IY
Nan1sANwAINT 1 Toyaviluvesnauuuudeuniy

frovuuvasunmdndunguvanesman 400 Mogrsdrlnaidudds Andu
Yovay 77 flanuznnlan Yevar 72.25 Gednilngileny eglugs 20 - 30 U Anfufeway
42.5 aunsanutusaulsgans Andudeay 63.25 dulugidundnauusdnensu An
Wudesay 60.5 ﬁswlé’mﬁaagﬂiswﬁw 10,001 - 20,000 U Aavdudasay 37.5 sveziiaily
madnlfisetnedsnuesulativefuegszmines-a alus / $u Andudosay 35 Inedivesmis
ooulaifmeunuvasuawdnlvglisudeyatnasifisrtuemsisdusaguinniian tdun
Facebook Anilufauaz 61

NANSANWIAILT 2 | HaNTUATIZTEYARANTOIPILUUABUNL KANIANINYT
Mngruuuasunutamesylatitimun 490 au lnefiifinenuidiuniedumioya

Y

a v (3 P a =% o & 1 1 ¢ A a = &
B\Iaﬁmm‘%‘u%‘wll/ﬂ'lﬂLG]EJ’Jﬂ\‘Iﬂ’WLi’ﬂ:J;UIN’]‘Ll”UE]QWWQ@@Ul@MLW@‘Ui%ﬂ@Uﬂ’]iL@’e]ﬂ‘UﬁIﬂﬂ"?NL‘LJu
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naudmuneiiunsAnnIesIuIL 400 Au Andudeay 81.63 uaslfiilinenuiiunie

AumdayadtuIu 90 au Anilusesas 18.37 Fanudtanuwslunquineunuuasuniudiy

! +
o + B

Tnainldpenuiunsefruniteyandndunusnil/menelNsdsasunnutemiseoulatiiie
1Y) U U

Usznaumsidenuilae fe Luaula/las

o

3n Aeludesas 45.56 , sesasundelisiulalusavni
Anludesay 26.67 mudU

HANISANYIEIUN 3 : HANITIATIBUNYANTTUNEINUNITUTINARAAA T UZNIL/
madeansdnsagluaznsidodinneaulatinanisfnyinui grevwuuasuniud ulvg
[y a [ '3 a + a = o I3 v 1 :’/ 1 1) & o a
Suusemundndusiugnil/meeinadusagutesnin 1 assdeduav 91U 158 Ay fAn
< [ % v 1 1A a a [ a [ '3 a + a =
JuSevar 39.50 gnauwuuasunudiulvgdonuslaansidunndndusivsnil/memeins
d1595U A9UAMAMA) windian 41w 212 au Anludesaz 53 sesmwunde Lala (WA
WAI) 3117 58 AY Asvduseay 145, g18(Yum Yum) 371U 58 au Andudesas 12.75
AUAIAU

NANISANWIEIUN 4 izﬁummﬁmLﬁusuawiimamwuaaumu NANISANYINUIN

% a =3 4:1' U ::4' [ & a ::1' 1 1 a

sgRuAMUAAuNgIiuN1sRaIndedianeaulall daadentsening 3.39 - 3.66 lauTiudl
ALRAYRYN 3.52 nunefs froukuuasunuilszdunauAniuielfunIsnaindedan

¢ | ) ) a ] a o ¢ a Y a. = | !
soulall aglusziuunn seAvauAviuigIfuUTTaUNSRinTIduA JAnadungsening
3.38 - 4.03 lnesuiianadueti 3.74 winuiy drausuvasuauiissiuanufeiuieaiu
Usraunisalngndumegluszauunn seduaudnmiuieafununiuyegnAiens,

a 1

uA" dA1aAgegIEMINe 3.47 - 3.79 lngsuilAuationgil 3.67 nungis drauwuuaauy

Y

)

[ < a v

fsgAuanufadiufeInuaNuENiuYe g nAmionIduaaguseduuin SEAUAUAALITIU

a 1

NefuRuAmIAUA1 dAadgegsening 3.75 - 4.03 TnemiulAnadesgi 3.93 nuneds

AneuLUUaR AT sERUALAMTIMALITUANANTIAUA aglusziuinn seRuAuARLY

¥ a0 a 1 1

Rertuanuinflunsidudt faedsegsening 3.52 - 3.82 Tneswnildadveddl 3.75
vinefs dreuuvvasunuiisziuauAndfiufsiunnusnilunsaum oglussduunn
NaN1SANNEILT 5 : MIvadeUaNNAgIuLaraLNTlATEEg

n9IATIzANFuRUS eI Usinsldlumaaunislaseasng (Structural Equation
Modeling : SEM) 1¥un1503ursAuduiusvesdiuusiag Janani1sdasiedt wuin
Chi-square/df = 1.422, CFl = 0.990, GFI = 0.960, TLI = 0.984, NFI = 0.969, RMSEA =
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